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Sparks 


Carl Fisher’s Saga: 
Prest-O-Lite-to-Speedway 
Miami-to-Montauk 
Plastics for Glass? 
Knight’s Big Driveaway 


oer 


By 
Chris Sinsabaugh 


{RL FISHER left “footsteps on 
the sands of time.” He lived a 
ilife in the course of which he 
omplished many things. Start- 
-from scratch a country boy, 
a in Greensburg, Ind., and 
), like Thomas A. Edison, was 
andy butcher as a kid on a 
tow-gauge Hoosier railroad, he 
4 65 years. In that time he 
sresponsible for the creation of 
st-O-Lite, whose product sup- 
ated kerosene and antedated 
«tricity as the light plants of 
: then infant automobile in- 
sry’s cars; who was the lead- 
:spirit in the building of the 
at two-and-one-half mile 


_¢dway at Indianapolis, with its 


mile race as an outstanding 
mal feature in the sporting 
tld; who conceived and put 


» being the Lincoln Highway, | 


rica’s first transcontinental 
i, following it up with the 
th and south Dixie Highway; 
0 discovered the possibilities of 


ami Beach, Fla., and made it! 


great winter resort it is today. 
co 1% * 


ISHER LATER tried to do the 


ne thing with Montauk Point, | 


4g Island, but stubbed his toe 
that because of the depression. 


din the twilight of this busy | 
he got the checkered flag at | 


beloved Miami Beach. Truly, 
full life! Something accomp- 
‘ed; something done. 

* * * 


THE SAGA of Carl Fisher has 
*n often told and written, but I 
ver have seen one that goes 
*k to how he started in the 
yele business, which led him 
the automobile industry and 
m there into the real estate 
Sess. Historians always skip 
‘bicycle era, yet if it had not 
‘n for a veteran Nash dealer in 
uago, Thomas J. Hay, who 


te from Indianapolis originally, 


) we wouldn’t have the 
tianapolis Speedway and_ the 
Xoln and Dixie highways. Back 
the days when he was just a 


ung spriggins, Tom Hay was a| 
ding enthusiast, chief consul of | 


tIndiana division of the League 
erican Wheelmen, which led 
N into the bicycle business as 
*senior member of the firm of 
¥ & Willets, selling Rambler 
4 Victor bicycles. 
* * * 
THIS WAS about in 1896. In 
tection with the business was 
ding school where those who 
(See SPARKS, Page 19, Col. 1) 
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GM Strike Cited 


As Example of 
Board’s Failings 


Walkout of Tool Makers 
In 4th Week With 
Pact Stalemated 


DETROIT.—Congressional 
investigation of the National 


| Labor Relations Board, as. 
'voted by Congress Thursday, 


| here who feel that the board has 
‘contributed little in the way of 
| solutions or settlement of labor 
disputes. The investigation, pro- 


posed by Rep. Howard Smith, 





| Congressmen— 

|| —should know, or GM dealers 

|| should teli them—that there 

|| are 20,000 GM dealers in this 

|| country, who employ an aver- 

age of 10 workers each, whose 

jobs are threatened by a con- 

tinuation of strikes in GM 

| plants. : 

ii mhnsiiiiaaasiabaaasia 
'Democrat of Virginia, was ap- 
| proved by the house by a vote of 
253 to 135 in the face of strong 
opposition from the Administra- 
tion. 

No case locally has perhaps 
better demonstrated the im- 
potency, indifference or bias of the 
board than that of the current 
General Motors strike. With ne- 

(See LABOR, Page 9. Col. 1) 





Chevrolet Names 
_ Nimnichtto Post 


| Left by Johnson 
| ETROIT.—W. E. Holler, gen- 
= sales manager of Chevrolet, 
/announces promotion of E. 
'Nimnicht from 
Midwest regional 
| manager to as- 
sistant general 
| sales manager 1n 
| charge of used 
‘ear sales in the 
western half of 
| 





The appointment 
transfers Nim- 
nicht from _ St. 
Louis to the 


‘ 


FZ 


| TT. F. Brown 


| 
| 
| 





executive staff 
—_ : 
imnicht takes the post va~ 
P~y- the resignation of a. .. 
| Johnson, who recently was nemed 
| general sales manager of Genera 
|Motors of Canada, Ltd. 

Since Mar. 1, 1937, Nimnicht has 
been manager Of the company’s 
Midwest region with headquarter: 

(See NIMNICHT. Page 5. Col. 1) 


'was welcomed by employers | 


E. A. Nimnicht | 
the United States. | 


Central Office | 








CHRYSLER OFFICIALS ved SS oe re in reek 1000 a hs a 
of the 100 sons of corporation employes for a two-wee -mile tour 0 e : ? S 
| southeast as guests of the corporation. Left to right, Herman L. Weckler, vice-| this first meeting included Alfred 


| president in charge of operations; a chef with the entourage; B. E. Hutchinson, 


chairman of corporation’s finance committee, and W. 


Dodge division of Chrysler Corp. 


Colo. Duns Car Makers | 


For ‘Chain-Store’ Taxes 


By Ira R. Alexander 
Staff Correspondent 
DENVER.—Is an_ automobile 

dealership a chain store? Charles 
_M. Armstrong, state treasurer, be- 
lieves it is and, in a move designed 
to bring into Colorado’s general 
fund well over a million dollars, 
he has demanded that seven major 
| automobile manufacturers pay the 
state $550,130 in chain store lic- 
'ense fees for the years 1935 to 
1939. 

| Armstrong has mailed letters to 
|General Motors Corp., Ford Motor 
| Co., Chrysler Corp., Hudson, Nash, 
| Studebaker and Packard that their 
| dealers in Colorado, under a May 
29 decision of the Colorado state 
supreme court, are classified as 
| units of a chain store system. 

Armstrong said a two-month 

| investigation, under the direction 
| of the store tax licensing division 
| of the treasurer’s office, had estab- 
lished that the manufacturers of 
motor cars “exercised control” 
over their dealers and, therefore, 
| comprise chains. 


‘| From this campaign to broaden 


| the application of the store license 
| law, fees for which range upward 
| to $300 a year per store in large 
| chains, Armstrong said he hopes 
| to pour into the state’s general 





| The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
|} Reported in AN Today: 
‘| 1939 


1938 

Pas. Make Pos. 
1—298,041 Chev. 218,650— 1 
2—225,532 Ford 187,004— 2 
3—179,544 Plym. 121,679— 3 
4— 97,421 Dodge 49,455— 5 
5— 96,831 Buick 712,253— 4 
6— 72,861 Pontiac 45,735— 6 
I— 66,010 Olds. 43,068— 7 
8— 33,842 Chrys. 22,725— 8 
‘| 9— 30,271 Stude. 15,608—13 
10— 28,482 Merce. __........ : 

Total All Makes: 
1,259,539 881,589 


For complete standings of all 
makes, see Page 13 this issue. 





| dollars. 


J. O’Neil, president of 


fund not less than one million 
Armstrong undertook his 
investigation of the major auto- 
mobile companies immediately 
after the state supreme court ren- 
dered a decision in which it or- 
dered the Gamble-Skogmo Co., a 
Minneapolis firm, to pay the maxi- 
mum license fee of $300 each on 
its stores even though, the court 
said, “the ‘agency’ stores actually 
are owned by individuals.” The 
Gamble-Skogmo company manu- 
factures automobile parts. 
Amounts asked from the differ- 
ent automobile manufacturers for 
back chain store taxes are: Gen- 
eral Motors, $234,655; Ford $102,- 
470; Chrysler, $136,970; Hudson, 
$33,380; Studebaker, $13,365; 
Nash, $9,355; Packard, $925. Arm- 
strong’s demand upon GM read: 
“Investigation of this depart- 
ment reveals that during the years 
1935 to 1939, inclusive, there were 
166 General Motors dealers in this 
state and four company-operated 
stores. Investigation further re- 
veals that said dealers are con- 
trolled and directed by the Gen- 
eral Motors Corp, within the 
meaning of section 7 of the Colo- 
rado store license law. This law 
has been applied to companies op- 
erating under the same conditions 
as yours, by the Colorado supreme 
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ADA GROUP MEETS WITH SLOAN 


B Trade Problems 


Congress to Probe NLR 


|Are Diseussed at 


Informal Session 


Conferences With Other 
Car Makers Expected 
to Follow Soon 


By William C. Callahan 
Managing Editor 


DETROIT.—T he first of 
what is hoped will be a series 
of informal trade conferences 
between the executive com- 
mittee of the National Auto- 


mobile Dealers Assn. and repre- 
sentative of the individual manu- 


| facturers, was held in New York 


late last week. The conferees at 


P. Sloan jr., chairman of General 
Motors, who was the sole repre- 
| sentative for GM, and the com- 
mittee from NADA headed by 
| President Stanley Horner. 

| This meeting is considered 
| epochal in trade annals, since it 
perhaps marks the first meeting 
between the head of a major 
manufacturing company and a 
committee of dealers representing 
all makes of cars. Further, it is 
hoped that this meeting will set 
the stage for similar meetings be- 


NADA Conclave Opens 
In Washington Jan. 22 


WASHINGTON. — The 1940 
convention of the National 
Automobile Dealers Assn. will 
be held in the National Capital. 
That decision was reached here 
this week at a meeting of the 
NADA _ executive committee 


held at the Mayflower hotel. 
The convention will be held 


Jan. 22-25. 


Following the meetings, at 
which detailed organization 
business was transacted, com- 
miftee members, headed by 
Stanley H. Horner, NADA presi- 
dent, left for New York where 
they had an appointment with 
Alfred P. Sloan jr., chairman 
of the board of the General 
Motors Corp. to discuss dealer- 
factory problems. 





tween the heads of other manu- 
facturing companies in the in- 

dustry and the executive com- 
mittee of NADA. 

Discussions at the New York 
(See NADA, Page 10, Col. 5) 








Hunt Heads Texas Dealers; 
Legislation Tops Discussion 


Special to Automotive News 

AUSTIN, Tex.—Earl B. Hunt, 
of Beeville, was elected president 
of the Texas Automotive Dealers 
Assn. at the annual convention 
held here last week. He succeeds 
J. R. Holley, of Brownwood. 

W. A. (“Cap”) Williamson, of 
San Antonio, was re-elected first 
vice-president and general man- 
ager, and Ernest Allen, Fort 
Worth, and Claude Holley, Tyler, 
were elected second and_ third 
vice-president, respectively. The 
|duties of secretary and treasurer 
|are handlee through the man- 


ager’s Office. It was the 22nd con- 
secutive time that Williamson has 
been elected to his office. 
Houston was selected as the con- 
vention city for the 1940 meeting. 
_ Discussing automotive legisla- 
tion in other states, Harry Meix- 
ell, manager of the legislative de- 
partment, Automobile Manufac- 
turers Assn., stated that the trend 
in both state and federal legisla- 
tion within recent years to license 
retail dealers and to regulate 
them “‘is the first step toward reg- 
(Continued og Page 5, Col. 3) 
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AAA Names Co 


‘Gyp Fringe’ of Business 
To Get Thorough Airing 


Special to Automotive News 


mates tas enn na : : oO lo in the AAA’s battle against 
as been named by the | the ‘ fringe’ i . es 
American Automobile Assn. to in- | ee eee oe ee 


vestigate alleged widespread 
abuses in the financing of auto- 


mobiles and automobile acces-| 


sories, it was announced last week 
by Thomas P. Henry, AAA presi- 
dent. 

The committee, 
which was authorized at a recent 
meeting of the AAA’s executive 


committee, will have as its chair- | 


man Judge A. G. Newcomb, of 


Truman H. Preston, Syracuse, 
N. Y.; Howard D. Brown, Detroit; 
Judge Howard W. Hughes, Wash- 
ington, Pa., and W. David Tilgh- 
man jr., Baltimore. 

“The investigating committee,” 


Willys Obtains 
$2,500,000 Loan 
For New Models 


TOLEDO.—The Reconstruction 
Finance Corp. has agreed to furn- 
ish a loan of $2,500,000 to Willys- 
Overland Motors, Inc., to provide 
additional working capital and fi- 
nance re-tooling. 

The loan was negotiated by 
Joseph W. Frazer, president of 
Willys-Overland, 
Canaday, chairman of the board, 
in a series of conferences in Wash- 
ington. : 

Terms of the loan provide for it 
to run five years at 4 percent in- 
terest with repayments beginning 
Jan. 1 and continuing for 60 equal 
monthly installments over a five- 
year period. The loan will be se- 
cured by collateral and real estate 
valued at $7,440,000 and put up 


eight affiliated companies, the} 
ay cig . | Assn.’s frolic at Cedar Point, O., 


largest of which is the Willys Real 
Estate Realization Corp. 

Favorable action by RFC on the 
company’s application places Wil- 
lys-Overland in a_ strong cash 
position and will enable the com- 
pany to carry on extensive work 
in sales promotion, advertising, re- 
search and development of new 
models. 


De Soto Sales in Detroit 


Rise 112% During June 

DETROIT.—Retail deliveries of 
new 1939 De Sotos in the Detroit 
region for June show a 122.3 per- 
cent increase over June, 1938, ac- 
cording to Roy Hannah, regional 
manager for De Soto. 

“The increased business en- 
joyed by De Soto dealers in the 
Detroit region this June,’’ Hannah 
says, “is not only confined to gains 
made in deliveries of 1939 De Sotos. 
Our records reveal that in ad- 
dition to increased new car ac- 
tivity, our dealers have also ex- 
perienced a marked upward trend 
in used car deliveries, with sub- 
stantial gains in evidence in prac- 
tically every market throughout 
the region.” 


formation of} 


| 


Cleveland. Other members are | Sutled by the committee are: 





Henry said, “will form the spear- 


ing business. Elimination of abuses 
in this field will benefit not only 
car purchasers but also the re- 
sponsible element which forms the 
larger part of the automobile 
financing industry, and co-opera- 
tion of other groups will be sought 
in working out a program of ac- 
tion to end depredations by the 
racketeering minority. 


“Among the matters to be 
exorbitant finance charges; finance | 
packs, through which a portion 
of a fictitiously high charge is re- 
bated to the dealer; finance kiting, 
by means of which a contract is 
shifted from one company to an- 
other until the purchaser, not 
knowing where to make payment, 
is forced into default; balloon 
notes in which the final payment, 
unknown to the purchaser, is 
many times higher than the reg- 
ular monthly payment; reposses- 
sion of cars for delinquencies on 
accounts covering automobile ac- 
cessories; exorhitant charges for 
repossession, towing and storage; 
wage assignments in instalment 
contracts; fictitious sales after re- 
possession; and the many other 
abuses that have grown up be- 


| cause of the one-sidedness of laws 


| 








and Ward M. Covering 


instalment 
automobiles.” 


selling of 


Record Turnout 
Is Expected for 
Ohio Assn. Frolic 


COLUMBUS, O.—Advance res- 
ervations indicate a record at- 
tendance for the Ohio Automotive 


Aug. 1-2. 

Only two short speaking ses- 
sions are scheduled for the event, 
most of the time being given over 
to sports, dancing, etc. The 
speeches will be given each noon 
at the luncheon, with a nationally- 
known authority each of the two 
days. 

There will be no speakers at 
the big banquet the second even- 
ing, and an elaborate floor show 
is planned. Many prizes are set 
for golf winners during the two- 
day session on Lake Erie. 


N. Y. Car Sales in June 
Show 63% Gain Over ’38 


NEW YORK. — June new pas- 
senger car sales in the Metro- 
politan New York 10-county area 
totaled 12,926 units, a 63 percent 
gain over June, 1938. 

The six months total is 81,258 
units, a 47 percent gain over 
1938’s six months, as reported by 
Sherlock and Arnold, Inc. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 





ARGENTINE’S VAST ROAD-BUILDING program is well under way, 
Norman H. Danby, left, managing director of Buxton, 


says 


Ltda., S. A., Hudson 


distributors for the Argentine Republic, who is in Detroit visiting Allen C. 


AT DEALER LUNCHEON tendered last week in Detroit’s Fort Shelby Hotel 
by Ralph Knight, Inc., Studebaker distributor for Detroit and surrounding 
area, for Studebaker dealers and employes in Detroit, Michigan, and Ohio. 
Left to right, at the banquet table, S. B. Cochrane, regional manager of Stude- 
baker’s South Bend branch; Courtney Johnson, regional supervisor for Stude- 


baker in Chicago; and Chris Sinsabaugh, Automotive News editor. 
Ralph Knight, president of the distributorship, who hosted at the luncheon 
and later passed out ducats to the Detroit-New York baseball game that day. 


Foreign Outlook Improved, 
Chrysler Executives Report 


DETROIT.—General outlook for 
foreign business is better than ex- 
pected, according to reports sub- 
mitted to W. Ledyard Mitchell, 
vice-president of the Chrysler 
Corp. in charge of international 
trade, by export executives and 
top foreign representatives who 
have just arrived in Detroit from 
all parts of the world for annual 
conferences. 

The recent arrivals who were 
welcomed by Mitchell are E. C. 
Morse, president, export division; 
G. H. Strock, executive manager 
of the Australian and New Zea- 
land division; Ben King, chair- 
man of the boards of Chrysler 
Motors, Ltd., and Dodge Brothers 
(Britain) Ltd., of London; Glen 
Mooney, executive manager of the 
European division; S. I. Carlson, 
managing director of Societe 
Anonyme Chrysler, Antwerp, and 
regional director for Continental 
Europe; T. G. Davis, executive 
manager of the Indian division; 
and A. A. Cushman, executive 
manager of the Caribbean di- 
vision. 

Their opinions corroborate those 


Canadian Output 
Hits 14,414 Cars, 


Trucks in June 


MONTREAL. — Canadian auto- 
mobile production in June totaled 
14,414 units, compared with 15,706 
in May and 14,732 units in June, 
1938. Passenger cars numbered 
10,585 and commercial vehicles 
3,930. 

Of these totals 6,309 passenger 
cars and 1,949 trucks were for 
sale in Canada, the balance for 
export. 

For the first six months of this 
year output was 93,755 units, a 
decline of 8 percent from 102,158 
in first half of 1938, according to 
the Dominion Bureau of Statistics. 
For 1939 the output included 61,- 
359 cars for sale in Canada and 
32,396 for export while for the 
first half of 1938, 71,134 were for 
the home market and 31,024 for 
export. 


Buick Team Wins 


Detroit Golf Trophy 
DETROIT. — The 19th annual 
golf tournament of the Detroit 
Auto Dealers Assn. was held 
last week at the Clinton Valley 
Country Club. This outing was 
more than the annual golf outing. 
It was also a celebration of the 
200th member of DADA. 

The new Director’s Perpetual 
Trophy was won by the Buick 
Dealers Team, with a team score 
of 330. Members of this team 
were: Hugh Gorey of Hugh Gorey 
Motor Sales, George R. Lawson 
of Royal Oak Buick Sales, Dave 
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mmittee to Probe Finance Abused” 


Standing is 


formed by Mitchell on a recent 
six months’ trip to Australia and 


| Automobile Accessories Assn., 


|Last year one of the large b 
| rooms had to be used for 
| ditional space. 





New Zealand. 

“From reports received from 
these men just back from the} 
field, and from my own observa- 
tions in Australia and New Zea- 
land,” said Mitchell, “I believe, 
at the present time, the prospects 
for automotive business overseas 
are exceptionally good despite the 
political tension in the interna-| 
tional picture. Uderlying condi- 
tions are basically healthy, and, 
if the political situation eases, I 
think we shall see a gratifying; 
lift in international trade. At any 
rate, we anticipate a larger vol- 
ume in our Own overseas busi- 
ness. 


“In many overseas markets 
business is already definitely 
swinging upward. Many of our 
Australian distributors are ex- 
panding their plants and equip-| 
ment. Developments in the Carib-| 
bean area, particularly in north-| 
ern South America where mil- 
lions are being spent to open new! 
oil fields, are encouraging. In| 
Mexico, one of our distributors | 
has recently opened a new assem- | 
bly plant. In many other coun-| 
tries fundamental conditions seem | 
to be sound, and if world tension 
would ease the prospects for busi-, 
ness would be better, possibly, | 
than they have been in a decade.” 





Transportation Data 


Revised in New Book 


WASHINGTON. — The revised 
issue of “Rail and Highway Trans- 
portation,” a publication contain- 
ing material and information use- 
ful to the student of domestic 
transportation, particularly in the 
growth of the rail and motor in- 
dustries, has just been released by 
the transportation division of the 
U. S. department of commerce. 
Development of _ transportation, 
from the time of the first settlers, 
is traced in a synopsis in the 17- 
page publication. 


| One is a typical small unit, su 





Big Attendance /Y 


Seen for Motor 


Fitment Show wm 


CHICAGO.—With indications 9 “3 
an increased attendance of buyerg0OIT. 
the sixth annual exposition of thgiidiné 
inew C 
made 


be held Aug. 7-10 at the Navy i tr 


Pier here, looms as an importagy! 


event to manufacturers and jo Stat 
bers of motor car supplies ages Publi 
fitments. | consis 
.; with 


The annual show will be h 


for the first time at the Na gnduct 


Pier. All previous expositions weg! week 


held at the Stevens hotel, the firs the 
displays having been offered. nakes 
contiguous rooms. Two years a -Coll 
in order to provide greater was Dé 


cility for both buyers and eg han dl 
hibitors, the show was tame a had 
the exhibition hall at the hota) ™Y¢: 
e ¢ 

¢ did n 
i to 


To celebrate its debut as a mat 0" 


_jor exposition, the directors of thy” &™ 


Automobile Accessories Assn. haw" trad 
arranged for an added feature gf °S'@° 
the coming show. Two complet” instal 
sets of store equipment will je "5" 
given as prizes. They are valued UP 
at $1,000 and $2,000 —— aes 

gance @ 
able for “one-man” or associaff "Xt 
operation, and the other is Perce? 


“super-store” of the chain-unf: ‘Ying 
type. ercent. 
a ey pre 

ght, anc 

GM of Canada — they 
where. 


Gives Promotions. wi 


To Two Othere™ 


‘mong 

OSHAWA, Ont.—Following afixrolet 
nouncement last week of the apy decid 
pointment of J. E. Johnson & percer 
director of sales for General M@srtrade | 
tors Products of Canada, Ltd., Berence 
J. Carmichael, vice-president anitght we 
general manager, this week al®}3§ per 
nounced several other executivithe de 
changes. se who 

These include appointment of @ value 
E. McTavish, formerly generasted fo 
sales manager, to be director @mced 7 
the parts and service department weigh! 
and of E. J. Umphrey and Roy D 
Kerby to be general sales man: those 
agers, respectively, of the Chev ser {i 
rolet-Oldsmobile and the Pontiaesght an 
McLaughlin-Buick divisions. ithey « 

Umphrey, one of the youngesie-in a 
sales executives in the Canadia£ing co 
automotive industry, joined Gens. Pret 
eral Motors in December, 1919 as 1 


‘and after a rapid series of prd#. Othe 


motions through the sales of#ent; 


| ganization, he was appointed a$e-ght 6.5 


sistant general sales manager if 5.1. 
February, 1937. {mong 
Kerby was first associated withige, 19 
General Motors in March, 1913-—— 
He became assistant general sales 
manager in December, 1933, ant Plan 


, his appointment as public rela-lLIANc 


tions manager was announced co 


year ago. nized ¢ 
——— ms of 

Field Staff Switched Gaim, 
DETROIT.—O. J. Rose, Dodges the 


Pittsburgh city manager, has been apeéed in 
pointed St. Louis city manager. R. W* bodi 


Peek, until recently district repre. 
sentative in the Wheeling district @—— 
| the Pittsburgh region, has been mad¢ 
Pittsburgh city manager. 





in 
RALPH J. ARCHER, vice-president of Willys of Canada, Ltd., Windsor, 





shown above with C. D. Roblin, president of Consolidated Motors, Ltd., Winn 


Krajenke of Krajenke Buick Sales 
and Clarence J. Hacquoil of Hac- 
quoil Buick. 


distributors of Willys-Overland cars in Manitoba. Archer, on the left, ba@it may 
. Overland distributor®uage,. 


ik Co.: 


ann, right center, export manager for the Hudson Motor Car Co. Stand- 
ig to ay are E. E. Kaiser, Hudson regional manager for South Amer- 
ica, who accompanied Danby here and Paul Heinen, of the Detroit export 
division. Buxton, Itda., has represented Hudson in the Argentine for 20 years. 


peg, 
been on a trip through western Canada visiting Willys- 
from Winnipeg to Vancouver. 
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eg of Car Sales Decided by Trade-in Allowances 


yny Purchasing Factors 


or Shown in Crowell Survey 


1 C. Callahan 
th ene Editor 
OIT. — Trading eee 
‘ding factor in percen 
Fo tha ae sales, according to 
e Nays made among 3,033 consum- 
portage 66 trading centers in the 
nd job States by the _Crowell- 
ies a Publishing Co. This survey, 
~, consisted of personal inter- 
be hap! With buyers of 1939 cars, 
2 Na gnducted during May. 


ns wegpt week Automotive News dis- 








tions @ 
buyers 







he firgel the competition between 
red pskes as disclosed in the 
ars agel-Collier study. That por- 
ter was based upon what cars, 
nd eg than the one ultimately pur- 
ized je, had been considered by 


hota myer: Today’s article deals 
Ze bap the question of why the 
or age did not ultimately purchase 
ar to which he had given 
ys consideration. 
of th few exceptions, the survey 
n. hat trading allowances was the 
‘ure obstacle. ’ 
mpleti" instance, of those who seri- 
ri]] gy considered Ford but finally 
valued upon some other make 
tive percent gave poor trade-in 
, suipeance as their reason. Weight 
sociatt next as an objection with 
is percent. Operations cost was 
n-unf tying with construction for 
yercent. Another 8.8 percent 
dy preferred the car they 
st, and the same number felt 
‘they had got better value 
where. Price influenced 7.7 
Ngeat, with riding qualities also 
stor for the same number. Six 
erg merely wanted a change. 
‘mong those who considered 
§ aiwrolet most seriously but fi- 
€ apy decided upon another make, 
Mm @Mpercent did so because of a 
| M@rtrade allowance offered. Plain 
d., Héerence for the car they finally 
t atitht was cited as the reason 
; €M36 percent. Style was a factor 
utiWiihe decision for 11 percent. 
se who felt that they got bet- 
of @value in another make ac- 
neraated for 7.8 percent. Price in- 
or @mced 7.1 percent; construction 
ents weight 5.8 and operating cost 
»y D 
mani those who considered Plym- 
heva seriously but eventually 
tia@ght another make, 24.4 percent 
ithey did so because of a poor 
igegte-in allowance. Price and op- 
dia®ing costs influenced 11.5 per- 
eM. Preferred car bought was 
1918 as the reason by 10.1 per- 
pro. Other reasons were style 9.2 
ofsent; got better value 7.4; 
assht 6.5; size 5.5 and construc- 
r 5.1. 
tong those who considered 
ve 19.7 percent did not buy 
ae ee ee ee 


ales 
ané Plant Taken Over 


elallIANCE, O.—The Morrison Jack 
d ¢‘Plant here has been sold at auc- 
‘fo the Morrison Mfg. Co., recently 
nized and chartered by the bond- 
‘ts of the defunct concern. A 
term lease is being negotiated by 
Galanot Products Co., now occu- 
ig@#é the plant. Galanot company is 
a _ in completing a contract for 
; bodies for the Chinese govern- 
pret. 
tL @ 
ade 


——* 


URE THAN 30.000 ENTRIES in Nash Motors ° 
” were checked to determine the 420 winners a 








because of poor trade-in allow- 
ance. Ten percent thought they got 
better value elsewhere and an- 
other 10.7 percent were influenced 
by price. Those who finally pre- 
ferred the car they bought, ac- 
counted for 9 percent and 6.6 per- 
cent was influenced by style. Op- 
erating costs and construction in- 
fluenced 5.7 percent. 


Pontiac lost 21.7 percent of its 
prospects due to poor trade-in 
allowance. Other factors were pre- 
ferred car bought, 15.2 percent; 
style, 14.1; got better value, 9.8; 
operation costs, 7.6; weight, 6.5; 
price 5.4 and riding qualities 5.4. 


Oldsmobile was passed up by 
23.6 percent of those who con- 
sidered it seriously because of poor 
trade-in allowance. Other factors 
were style, 14.0 percent; price, 9.7 
percent; preferred car bought, 9.7 
percent; operation costs, 7.5 per- 
cent; wanted change, 6.5 percent; 
previous satisfaction with make 
chosen, 6.5 percent. 


Styling Chief Factor 


Among those who considered 
Buick but did not buy, 18.4 per- 
cent gave styling as their reason. 
Price influenced another 17.7 per- 
cent. Poor trade-in allowance lost 
15.8 percent. Other factors were: 
preferred car bought, 13.9 per- 
cent; operation costs, 7.5 percent; 
construction, 5.6 percent. 

Chrysler prospects who looked, 
but did not buy because of poor 
trading allowance totaled 26.2 per- 
cent. Preferred car bought totaled 
18 percent; price influenced 16.4 
percent and style 9.8 percent. 

In the case of Packard 19.2 per- 
cent of those who looked, said they 
did not buy because of price. 
Poorer trade-in accounted for 16.4 
percent and operating costs, 15.1 
percent. Preferred car bought was 
given as a reason by 12.3 percent, 
while other factors were style, 8.2 
percent; riding qualities, 6.8 per- 
cent; wanted smaller car, 6.8 per- 
cent, and construction, 5.5 percent. 

Because of Trade-in 


Studebaker lost 22 percent of its 
prospects because of poorer trade- 
in allowance. Those who preferred 
car bought totaled 10.3 percent; 
got better value, 8.8 percent; 
style, 8.8 percent; riding qualities, 
7.4 percent; size, 7.4 percent; price, 
5.9 percent; operation costs, 5.9 
percent; previous satisfaction with 
make chosen, 5.9 percent. 

Those who looked at LaSalle, 
but bought elsewhere gave the 
following reasons: operation costs, 
16.9 percent; preferred car bought, 
16.7 percent; poorer trade-in, 11.9 
percent; price, 9.5 percent; style, 
9.5 percent; construction, 7.1 per- 
cent; wanted change, 7.1 percent; 
previous satisfaction with make 
chosen, 7.1 percent. 

The foregoing portion of the 
Crowell - Collier survey indicates 
clearly the importance of trade-in 
allowance in the buyer’s mind. 
Almost one out of each five sales 
is decided on this basis alone. 








“World’s Fair Sweepstakes 
mong Nash’s dealers and 


all-expense trips to the New 


Weeinifty of the winners will be ies Gate Exposition, the winners 


r"* World’s Fair or to San Francisco’s Go 
‘ing their choice, Shown winding up the ted 


' the ici: -ontest, and N 
ea three official judges of the co jest, Separtmnent: 


ce Campbell, of Nash merchandis 


a manager of the Wall Street Journal; Richar 


Bing ; iv 
er; is Sinsahsz Automotive 
Ta’, Chris Sinsabaugh, editor of t to the general sale 


Kk Co; and A. R. Boscow, assistan 


auditing of the entries, 
— executives. Left to right, 
Harlan V. Hadley, De- 
d H. Grant, Nash advertising 
News; H. H. Blohm, of R. L. 
s manager of Nash. | 





GOLDEN GATE EXPOSITION honors goodwill ambassadors. Left to right, in 
front of the Ford building at Treasure Island, San Francisco, when Ford No. 


27,000,000 returned from its 


48-day fair-to-fair journey, F. M. Sandusky, fair 


official; Bill Beattie, of Ford Motor Co.; Charles H. Strub, new managing di- 
rector of the exposition, awarding Jimmy Rooney with honorary scroll thank- 
ing him for good work performed in advertising the west’s fair; Rooney; C. A. 
Bullwinkel, manager of the Richmond (Calif.) branch plant of the Ford Motor 
Co., and Jack Doyle, driver of the symbolic car. 





World Automotive Output 
Drops to 4,000,809 in °38 


Special to Automotive News 

WASHINGTON.—Production of 
motor vehicles throughout the 
world in 1938 totaled 4,000,809 
units, the United States accounting 
for 2,489,085, or 62.2 percent of 
the total production, Secretary of 
Commerce Harry L. Hopkins re- 
ports. 

Economic and political disturb- 
ances prevailing in many coun- 


Fisher Dies at 65; 
Founded Speedway 
And Prest-O-Lite 


INDIANAPOLIS.—Carl G. 
Fisher, 65, one of the founders of 
the local speedway and the Prest- 
O-Lite Storage 
Battery Co. and 
who. conceived 
the idea of the 
Lincoln Highway, 
died July 15 in 
a Miami (Fla.) 
hospital. Mr. 
Fisher had been 
in failing health 
for several years. 

Born in Greens- 

burg, Ind., on 
Carl G. Fisher Jan. 12, 1874, Mr. 
Fisher came to 
Indianapolis in the early ’90’s. A 
bicycle salesman at first, in 1904 
he started the Prest-O-Lite com- 
pany with a $10,000 bankroll. He 
and three others, James Allison, 
A. C. Newby and Frank H. 
Wheeler, built the speedway which 
was opened in 1909. 

It was Mr. Fisher who organ- 
ized the automobile industry to 
build the Lincoln Highway, which 
work was followed up with the 
Dixie Highway. In 1931 he dis- 
covered the possibilities of Miami 
Beach, Fla., as a winter resort and 
converted a jungle into a modern 
city. He made a fortune out of 
this, but his attempt to do a 
similar job at Montauk Point, on 
the tip of Long Island, was a 
failure. This was to have been a 
$10,000,000 development, but, or- 
ganized in 1925, it went into a 
receivership in 1932. 

See Sparks, Page 1, for Fisher’s 
saga. 











| Tire Companies Cut 


Prices on ‘Second’ Line 


AKRON.—The Goodyear Tire & 
Rubber Co., B. F. Goodrich Co., 
and Firestone Tire & Rubber Co. 
last week announced 25 percent 
reductions in the price of second 
line tires from July 20 to 29. 

The companies said the cut was 
offered for 10 days during “sum- 
mer sales.” 


Gets Inland License 


_COATESVILLE, Pa—The Lukens 

Steel Co., one of the country’s larg- 
est producers of steel plates, has just 
been licensed to produce lead-—bear- 
ing steels under the Inland Steel 
o.'s Ledloy patents 


tries, and an increasing tendency 
toward more stringent import re- 
strictions and exchange control 
measures, adversely affected world 
motor vehicle production after five 
years of uninterrupted improve- 
ment. 

The results of these unfavorable 
factors, applying as they did more 
especially to the United States, the 
chief producer and exporter, were 
reductions of 37 percent in total 
world output and 21.7 percent in 
combined exports in 1938 com- 
pared with 1937. 

Automotive plants located in 
the United States and Canada ac- 
counted for 66.4 percent of the 
world motor vehicle production in 
1938, compared with 78.8 percent 
in 1937, Hopkins stated. Belgium, 
Czecho- Slovakia, Netherlands, 
Switzerland and the United King- 
dom reported production of a 
smaller number of units in 1938 
than in 1937. Denmark, Finland, 
France, Germany, Hungary, Italy, 
Japan, Poland, Sweden and the 
Union of Soviet Socialist Re- 
publics improved their volume of 
production compared with 1937. 

It is said to be becoming in- 
creasingly evident that the major 
producing countries are devoting 
their activities to a greater extent 
in the development of export out- 
lets, especially in those countries 
having no domestic production. 

Exports of automotive vehicles 
from all countries during 1938 
totaled 549,138, a decrease of 21.7 
percent compared with 1937. The 
United States and Canada ex- 
ported 12.6 percent of the total 
domestic production in 1938 com- 
pared with 9.1 percent in the pre- 
ceding year, while the total vol- 
ume of world exports accounted 
for 13.7 percent of production in 
1938 against 11 percent in 1937. 


Trippe in Europe 
CHICAGO. — Graham Trippe, presi- 
dent of the Trippe Mfg. Co., and in- 
ventor of the two-reflector Trippe 


safety light. is now in Europe to in- 
terest aviation officials of foreign gov- 
ernments in a portable airport light- 
ing system, which has already been 
demonstrated in several parts of this 
country 





27,000,000th Ford 
Returns to S. F. 
After Long Tour 


SAN FRANCISCO. —Ford Car 
No. 27,000,000 is now back “home” 
in its place as one of the featured 
exhibits of the Ford building at 
the Golden Gate exposition here, 
after completing a 48-day fair-to- 
fair jaunt. Pilot Jimmy Rooney 
and Driver Jack Doyle are still 
receiving the well-wishes and 
praise of various prominent Ford 
and exposition officials, headed by 
C. A. Bullwinkel, manager of the 
Richmond (Calif.) branch plant 
of the Ford Motor Co., and 
Charles H. Strub, managing di- 
rector of the exposition. 

Honorary scrolls were given to 
Rooney and Doyle for their 
handling of the assignment. Not a 
scratch was on the 1939 Ford V-8 
deluxe green sedan. It had traveled 
more than 5,000 miles without 
stopping for a red light, so expert 
was the motorcycle escorting and 
so lavish the receptions. 

The log book bore the signatures 
of 27 governors, 500 mayors and 
prominent federal government of- 
ficials, including President Roose- 
velt and Vice-President Garner. 

A huge crowd greeted the car 
when it arrived here July 15. A 
parade headed by the exposition 
band escorted the car around the 
island. 


Executives Join 
In ‘Al Reeves’ 


Day This Week 


NEW YORK.—Prominent auto- 
motive executives from other 
cities will unite with a represen- 
tative cross-section of New York’s 
automobile row in contributing to 
the success of “Al Reeves Day,” 
to be conducted July 25 at the 
Winged Foot Golf Club, Mamaro- 
neck, N. Y., by the Automobile 
Merchants Assn. of New York, 
Inc., in conjunction with its July 
golf tournament. 

The entire day will be devoted 
to the singular purpose of honor- 
ing Reeves for his 25 years’ serv- 
ice as general manager of the 
Automobile Manufacturers Assn. 
A. W. Pickett, chairman of the 
arrangements committee; E. P. 
Mauder, president of the dealer 
association, and a number of its 
other active members are plan- 
ning a gala program to make the 
day a memorable event. 

There will be a morning golf 
round of nine holes, which the 
players must finish before noon. 
After luncheon 18-hole match play 
will begin. Among the special golf 
prizes will be those donated by 
Chairman Pickett, president, A. 
W. Pickett, Inc.; F. M. Conheim, 
district manager, N. B. I. Corp.; 
T. O. Callaghan jr., and J. R. 
nee of the B. F. Goodrich 

0. 

The day’s activities will come 
to a close with dinner honoring 
Reeves. Highlight of the evening 
will be the presentation to Reeves 
of a suitable gift commemorating 
the occasion. 





CENTRAL REGION WINNERS in Pontiac Motors’ recent two months’ sales 
contest met in Pontiac last week to receive their awards of new Pontiac cars 
or trips to the world’s fairs. It was part of a nationwide contest for which 25 
new Cars, 58 trips to the fairs and 360 cash prizes were awarded. Left to right 
are J. A. Grier, manager of Central region; Carl Melton, Melton Pontiac Co., 


Detroit, car winner; Herbert K. Scales, 


ner; Bernard Powers, Powers Motor Sal 


Cooke Pontiac Co., Louisville, car win- 
es, Detroit, trip winner; Louis Johnson, 


Clark Motor Sales, Highland Park, Mich., car winner; Ed. L. Rezeppa, Glen 


Motor Sales, Detroit, trip winner; Mark 
winner, and Wm. P. Winslow, manager 


Fink, J. P. McGuire, Inc., Detroit, car 


of Pontiac zone. 
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Fiinuants tad tus duke a, ai, cL 
Chicago’s Used Car Stocks Dip to 28-Day Supplyal 


Inventories of Late Models 


Show Slight Gain in June 


CHICAGO.—Thirty days is the 
recommended turnover time for 
used cars, but Cook County deal- 
ers went that limit two days bet- 
ter during June, at the end of 
which they had only a 28-day 
supply of used cars. 

The facts in the case here came 
to light through the monthly used 
car sales and inventory report 
issued by the Chicago Automobile 
Trade Assn., and based upon re- 
turns from 221 outlets in Cook 
County. 

Incidentally, the 28-day supply 
as of July 1 was the lowest for 
any of the five months since the 
CATA reports were first compiled. 
It compared with a 35-day supply 
on June 1, a 36-day supply on 
May 1, a 34-day supply on Apr. 
1 and 52-day supply on Mar. 1. 

The showing made is credited 


Nash Notes 63% 
Gain in Sales 


In‘Early July 


DETROIT.—Retail sales of new 
Nash cars throughout the United 
States during the first 10 days of 
July increased 63 percent over the 
comparable period of last year, it 
was announced Friday by W. A. 
Blees, general sales manager, Nash 
Motors. 





to a brisk used car demand, in- 
tensive efforts to sell such auto- 
mobiles, and a tapering off of the | 
1939 new car production, thereby 
enabling dealers to pay more at- 
tention than usual to moving used 
cars. 

Used car sales by reporting 
dealers totaled 8,479 units in June, 
and inventories on July 1 stood at 
7,919 used cars. 

For all yearly models through 
those of 1935 vintage, sales were 
ahead of inventories, while the 
reverse was true of 1936, 1937 and 
1938 used cars. By comparison 
with the preceding month, sales 
of 1936. 1937 and 1938 models 
rose from 45.5 to 46.9 percent, and 
inventories decreased from 58.5 to 

dance 


57.1 percent of the total. nee 
: PECTION BEFORE DEPARTURE. Shown here are the 100 sons of Chrysler Corp. employes, lined up in ; 
rag cone reporting by makes of | the vehicles which will take them on a two-week 1,800-mile trip through eastern historic points. Except fer sis eae 
cars handled were: which the boys must earn themselves, the corporation pays all expenses on this annual trip. ups 0 
ee 


Buick, 20; Cadillac-LaSalle, 8; those ¢ 


Chevrolet, 21; Chrysler-Plymouth, C h 1 E l 9 S respec 
12; De Soto-Plymouth, 15; Dodge- r ys er mp oyes ons : being 
Plymouth, 17; Ford, Mercury and || Glass Beads Added . 
incoln-Ze : ; , 4 * . 
Lincoln-Zephyr, 32; Graham. 4:|| to Make Paint Glow || Start 1,800-Mile Journe: x 
LaFayette, 15; Oldsmobile, 21;|] HELENA, Mont.—Glass beads ' oe 
Packard, 10; Pontiac, 24; Stude-|| 2re being added to the paint in DETROIT.—Before a group of | self the $15 which is used to pe (Co 
baker, 12; Willys, 4, and exclusive || Montana to make highways safer. || 250 parents and officials gathered | his share. + Lo 
used car dealers, 4 The paint is used in center stripes || at_ the company’s athletic field) Jn addition to the parents aeerolet 
Th _ || and other highway markers. near the Plymouth plant, 100 sons | ¢,.: ; 

e breakdown by annual mod friends of the boys, also presej}, wh 
els was as follows: Montana highway engineers ||of Chrysler Corp. employes left + &. Wet. w sation 
; Inven- || hope that the beads will reflect || Detroit Thursday for a two-week | W&Te: . 4. wee ler, vice-pregial 
Sales _ tories lights of automobiles and make |/ 1,800-mile automobile trip to visit dent of Chrysler Corp. in charfay 
1930 and Older........1220 681 the markers and stripes as visible || historical points and cities in the |0f operations; B. E. Hutchinso% tly 






































our eae by nd a. ‘uned ey 534 388 at night as in the daytime. eastern part of the United States. | chairman of finance committee; ¥. C 
1,225 units during the first 10 days 1932 . . 438 347 The trip is part of Chrysler| J. O’Neil, president, and F. is 
of the month, against 753 units 1933. ... G67 454 Corp.’s regular program _of ac- | Akers, vice-president in charge ty. No! 
sold at retail in the same period a oa 4 a pon Chevrolet Sales aan for children of its em-| sales of the Dodge division. —¢ for s 
year ago, Blees said. 1936 __ “— . ee ich tin 
| 1,514 1,575 Th 100 bo bet th 

New Nash sales from Jan. 1 to ese ys, between e : 
July 10, he said, totaled 30,730 | 1937 1,849 2,174 In July Exceed *.. of 12 and 17, will visit among | Pontiae Reports fog 
units, a figure that was not reached 1938 - OO M72 | 1933 b 41 8% |other places, Gettysburg, Wash- stative 
in 1938 until Dec. 20. Sales during —__—____ y °0 70 | ington, D. C., Mt. Vernon, U.S} Early July Sales «1, 1: 
totaled 17.901 its, givi Cadillae-LaSalle DETROIT.—Retail sales of new | yoy; World’s Fair and New York 66 O | hi 
Nash a 72 percent gain for 1939. a See oes City, West Point, Niagara Falls, %o ver oe ; 
Used car sales, Blees said, also J uly Sales Up Sr teed 184ne unite, — ale and some of Canada. ae PONTIAC.—Retail deliveries «, 24 ¢ 
are continuing at a strong level, All the expense of this trip is | Pontiac cars in the United Statédn Jun 


gaining 42 percent in the first 10 


i . . > 1 
¢ , 2 71% Over 1938 ne te. BS, Genes ae | perme by Chrysler Corp. except | for the first 10 days of July wes mai 
ays of July over the same pe- 


manager. This is a grin of 415 $15, which is supplied by each boy | 3.341 as compared to 2,013 for ¢# he se 


DETROIT.—A 71 percent busi- | Percent over the same 10 days in himself. One of the requirements | ..me period last year, accordir™é th 





oe S Paar ness increase over 1938 was re- | 1938 for b to take this trip is that 
~ , or boys to take this trip is : 
ported this week by D. E. Ahrens,} Sales of used cars in the same | each a must have anaaed — to D. U. Bathrick, general sale c 
Ford to Expand general sales manager of Cadillac- | period, Holler said, were 40,106). | Manager. timnic! 
LaSalle, for the first 10 days of | units, as compared with 35,048 in Although the long July Mtoe 


July. the same 10 days last year. This Hudson’s Sales holiday intervened to cut dOWgy oye 
“Comparing the 1939 sales rec- | is a gain of 14.4 percent. sales, the 66 percent rate of ipynco 
ord with the similar periods of| Combined new and used car; [Jp Mid-July Top crease over the correspondifgrienc 
1938, this gain is the best scored | Sales for the 10-day period were period of last year continued. ~; mogj 
thus far,” Ahrens said. “It ap | 58,604, more than 10,000 units Previous Week Used car sales for the 10-d@nager 
parently indicates the summer | ahead of those fer the first July period were 8,504 as compared trge of 
months have not appreciably | period in 1938. DETROIT.—Retail sales of Hud- | 6,924 for the same 10 days of 1931 - 
slackened retail demand.” ee son cars in the United States for | while the used - ae prysle 
Ahrens’ figures for the most 1 the week ending July 15 gained | dealers’ hands show a 32.5 da 
recent report period show cus- aoe | Raemne eo. 15 percent over the previous week | Supply compared with 38.8 day 0 
tomer deliveries of 675 cars| ine in Canada in the first four months|@nd 58 percent over the corre- | supply last year at the same timy,yy , 


against 391 a year ago. of 1939 were as follows, with the 1938; sponding week a year ago, the | sinciiapiniciiaiaaaiiadiaiidicitiiaiie :inst 
sales in brackets: Prince Edward 


greatest percentage increase so e tied fi 
Island 370,000 (264,000) gallons; Nova | ¢ : W Il O l d ae 

. . Scotia, 5,988,000 (5,935,000); New Bruns- | far recorded in the calendar year, 1 S-Uverian ered j 
Va. Receipts Rise wick 3,864,000 (549,000): Guebec 24 | it was reported last week by y ' 


S. African Plant 


MONTREAL. — Consistent  in- 
creases in the sales volume of 
Ford-built cars and trucks in 
South Africa has resulted in a de- 
cision to construct a $250,000 addi- 
tion to the plant of Ford Metor 
Co. of South Africa, Ltd., at Port 
Elizabeth. 

The South African company is 
operated as one of the five over- 
seas subsidiary companies of Ford 
Motor Co. of Canada, Ltd. An- 
nouncement of the expansion was 


made by Wallace R. Campbell,| picHMonp, va—(UTPS)—Division of | 636,000 ' (26,303,000); ‘Ontario 81,500,000 | derial 
president of the parent Canadian | motor vehicles receipts from March 1| (82,548,000); Manitoba 7,256,000 (7,212,- ——. oe Dy aco — Factory Sales Up here 
company to July 1 climbed $568,456, or 10 per-/| 000); Saskatchewan 9,253,000 (6,572,000); 07 a“ ‘ind ¢ 
r . ich last | Cent, above receipts for the corre-| Alberta 15,577,000 (16,679,000): British | Car Cs. 144 ys During Junie 
Our export oem ee as sponding period of last year, division Columbia oo Total A tetel of 610 mow dealers have / oped 
year absorbed more than half our | officials said. 189, 323.000) . ‘been added to the rolls of the | TOLEDO.—Domestic facto Piing ; 


sales of Willys-Overland Motof,,,',,, 
Inc., in June were 144.5 percef, Cc 
See ee, above June, 1938, according to Bi, Sc 
lp Cc = C . J. Golden, sales manager. I Da 
* ommitice ontinues Golden said the showing in JumMeer, 
Truck-Rail Rate Session | enabled the company to finish th-— 


send first half of the calendar year 198» 
eee eee ce ado em with domestic sales 68.5 percer 
of motor carriers of the interstate | 2bove the corresponding period ¢ 
commerce commission, sat as an | ast year. 
observer last week as the joint Under its new president, Jose 
committee of motor truck and|W. Frazer, Willys-Overland ha 
rail representatives resumed its | reduced its inventory of cars a 


total annual production in Canada, 
have been holding up very well 
this year to date. We will pro- 
ceed with the new plant construc- 
tion in South Africa immediately 
as we find that increased facilities 
are now required,” said Campbell. 


company during the current model 
season, Pratt revealed. 













Texas Car Sales Rise 
35% in ’°39 First Half 


AUSTIN, Tex.—Sales of auto- 
mobiles in Texas for the first half 
of 1939 showed a sharp increase 
above those for the corresponding 
period a year ago, according to 
figures compiled by the Uni- 
versity of Texas. 

For this period, passenger car 
registrations were up 35 percent, 
and commercial car registrations 
showed a gain of 20.6 percent. 
Automotive sales for June showe@ 
a decline from those for May of 
only .£8 of 1 percent, and an in- 
crease of 56.6 percent over June, 
1938. Commercial car registra- 





rT 
efforts to equalize truck and rail | parts by hundreds of thousands @ 


rates in the state. dollars. Frazer is aiming at! 

The sessions were a continuance | Policy of supplying the company) 
of meetings for the adoption of needs on a more current basis, § 4 
uniform rates started last January | that materials for cars can Bie 
by the public utility commission. | moved more directly into assem tga 
Motor truck carriers were repre-| lines. Such a plan, he saic, Y 
sented by J. R. Bingaman, West | Teduce handling charges and sa 
Reading; W. A. Sutherland, Allen- | °" storage and insurance cos 
town; H. R. Duffy, Paterson, N. J.; : 
DELIVERY OF THE 1,000TH 1939 model Buick, a special series 40 four-door; —, A, Hardin g, Philadelphia; | Will Hold Outing 


sedan, by Hacquoil Buick Sales, Inc., Detroit, to Mrs. Merton E. Beye. | : S , 
as Pointe, Mich, established an all-time sales record for this dealer, J0Seph Garner, Harrisburg; J. L.| GRanp RAPIDS, Mich—The Gray 











who has had the Buick franchise for 17 years. Over this period the firm| Kirby, Pittsburgh; Edward S./ Rapids Passenger Car Dealers Asia we 


i . | will hold its annual picnic at Morri 
ee ee sf Se Tene. | Lake on Aug. 2, according to Presid en 


sylvania Motor Truck Assn., and | req Booth. Claude Goldner has charg,.m “ 
Albert Hoffenberg, York. of the arrangements. lager’ 


s s tailed a total of 10,725 new Buick cars. The 1,000th 1939 model sale 
tions lagged 6.5 percent behind endl sy soles for this record year to 50 percent over 1938. Photo shows 
those for May, but were 22 per-| Clarence J. Hacquoil, president, delivering the Buick to Mrs. Beye, who took 


cent above June of last year. delivery. 








lyational Tratfie Group 


ogram Designed to Raise 
Level of Court Procedure 















to Automotive News 

HINGTON.—A nationwide 
of traffic law enforcement, 
js to include traffic court 
e, traffic function of 
wting attorneys and police 
xs in traffic law, i 
wed by the National Com- 
on Traffic Law Enforce- 


pletion of the studies, it is 
. will lead to the recom- 
tion of a program designed 
sg the general level of 
court and enforcement pro- 


committee of 50 nationally 
nized judges, prosecutors, 
executives, traffic engineers, 
y authorities and law pro- 
s has been formed for the 
yance of the three studies. The 
front «mittee has been divided into 
15 ea®..< of specialists, each to work 

those aspects of the studies in 
> respective field. The studies 
) -being sponsored by the 


ve’ Nimnicht 
to pe (Continued from Page 1) 


S$. Louis. His experience with 

ats amyrolet goes back to Nov. 11, 
prese#i, when he joined the or- 
»-pregization as factory sales repre- 
charfat® working out of Nor- 
ins ti more than a year after 
“<** ‘ing Chevrolet, he was pro- 
to sales promotion manager 

arge ‘he Norwood zone. He held that 
. tfor six months, at the end of 
ich time he was transferred to 

: Atlantic Coast region, as 





S onal sales promotion repre- 
dative at Tarrytown, N. Y. On 
les 2.1, 1927, he took over similar 


tes in the Midwest region, 
which he was promoted to 

_ onal sales promotion manager 
ries t, 24 of that year. 

Statén June 1, 1927, he was named 
y wess Manager at Wichita, Kan., 
for the served in similar capacity, 
ordir™é the next eight years, in 
| sales City, Tarrytown, and Bal- 

‘ore. 


‘imnicht’s position as manager 
Y MMthe Midwest region will be 
OWen over by T. F. Brown, Holler 
of ounced. Brown has had wide 
ondifrience with Chevrolet, serv- 
. }most recently as assistant 
10-danager of the Midwest region in 


red te of used car operations. 
f 193i 





ries ° e 
| Seytysler Again Wins 
day Oakland Stock Race 

inst the largest and most 

ied field of stock cars ever 
rial won the annual 250-mile 
there recently. This makes the 

[Weysler was victorious. Twenty- 
* cars, comprising most of the 

LotoBa's event. 


> UMKLAND, Calif. — Competing 

“ted in the event, a Chrysler 
Ip wd consecutive year that a 
tos, § makes, took part in this 
to we Chrysler was driven by 


© *lly Schock and was entered by 
i Davis, East Bay Chrysler 
1 JUMer 
h 





AUTOMOTIVE NEWS, MONDAY, JULY 24, 1939 


National Conference of Judicial 
Councils, and the International 
Assn. of Chiefs of Police. 

The schedule for the studies 
contemplates a full year’s work, 
with funds provided by the Auto- 
motive Safety Foundation. 

The committee proposes: (1) 
To investigate the value of traffic 
law enforcement as an accident 
prevention measure. (2) To de- 
termine present enforcement prac- 
tices and the weaknesses thereof. 
(3) To determine the elements of 
a sound program of traffic law en- 
forcement. (4) To secure the ap- 
proval and adoption of this pro- 
gram by all law enforcement 
agencies. (5) To develop public 
support for law enforcement 
agencies following this program. 

Members of the executive com- 
mittee are: 

Arthur T. Vanderbilt, chairman, 
Newark; Lieut. F. M. Kreml, sec- 
retary, Evanston; James W. Mc- 
Clendon, Texas chief justice, Aus- 
tin; Chief William J. Quinn, presi- 
dent, IACP, San Francisco; Nor- 
man Damon, director, Automotive 
Safety Foundation, New York; 
Burton W. Marsh, American Auto- 
mobile Assn., Washington; Thomas 
H. Macdonald, U. S. commissioner 
of public roads, Washington; Sid- 
ney J. Williams, National Safety 
Council, Chicago; Colonel A. B. 
Barber, U. S. chamber of com- 
merce, Washington; A. W. Magee, 
commissioner of motor vehicles, 
New Jersey; Dr. Miller McClin- 
tock, director, Yale University 
bureau for street traffic research, 
New York; Julien Harvey, direc- 
tor, National Conservation Bureau, 
New York; James S. Kemper, 
president, Lumbermens Mutual 
Casualty Co., Chicago; W. Y. 
Blanning, director, bureau of mo- 
tor carriers, Interstate Commerce 
Commission, Washington; Jesse A. 
Randall, vice-president, Travelers, 
Hartford, Conn. 





Pa. Compensation 


Rates Lowered 


HARRISBURG, Pa.—(UTPS).— 
The effect of the major changes in 
Act No. 281, further re-enacting 
and amending the Workmen's 
Compensation Law of 1915, which 
became effective July 1, will be 
to materially reduce dealer's 
workmen’s compensation insur- 
ance, something the Pennsylvania 
Automotive Assn. has been advo- 
cating for some time, it was 
stated in a letter to dealers last 
week by Claude S. Klugh, man- 
ager of the association. és 

Klugh explained that rates “were 
increased from $1.35 per $100 
payroll in 1937, to $2.25 per $100 
payroll in 1939, with a minimum 
premium of $45. New rates, effec- 
tive July 1, applicable to the last 
six months of a calendar year, 
1939, have been set at $1.50 per 
$100 payroll with a minimum 
premium of $30. This represents 
a saving of 75 cents per payroll, 
and is a saving of $375 on a $50,- 


000 payroll!” 
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BEHIND THE SCENES g0 the students in the Post-Graduate School of Mod- 
ern Merchandising and Management, Chevrolet’s industrial college for dealers’ 
sons, to study the manufacturing processes behind the modern automobile. 
In the Flint Chevrolet plants, a skilled craftsman explains the intricacies of 


production to 
Walterboro, S. C.; S. 
Cc. F. Gundlach jr., C. 
Fuller, Fuller Motor Co., Dubach, La. 


(left to right) Students C. 
$ S. Dawes, Munn & Underwood, Southampton, England; 
F. Gundlach Co., Bolivia, South America; and J. E. 


H. Sweat, Breland Chevrolet Co., 


Hunt Heads Texas Dealers; 
Legislation Tops Discussion 


(Continued from Page 1) 


ulation such as that of the public/| 
utilities.” 

He discussed various new laws, 
including the Wisconsin licensing 
statute regulating the retail auto- 
mobile business and placing the 
regulation in the hands of the 
Wisconsin banking commission. 

L. C. Cargile, vice-president 
and member of the executive 
committee, National Automobile 
Dealers Assn., speaking on “What 
can dealers do to lead themselves 
out of the wilderness?” stated 
that there were three premises to 
his discussion: (1) That dealers 
were wandering in a wilderness; 
(2) that they will not come out 
unless led, and (3) that such 
leadership must come of, by and 
from the dealers themselves. 


“Every automobile dealer must 
decide on a leader organization 
and support it,’ he advised. 

Cargile expressed belief that by 
agreement with the manufactur- 
ers, or through legislation, a new 
contract, probably for five years, 
would be made between the deal- 
ers and the manufacturers and 
that dealers of the NADA would 
have conferences with the manu- 
facturers that would prove of 
mutual value and benefit. 

State Senator George Moffett, 
associated with the Glazener 
Chevrolet Co., of Chillicothe, 
speaking on “Why the automo- 
bile industry should not carry any 
additional tax burdens,” ex- 
pressed belief that when the leg- 
islature of Texas met again it 


Wis. Prosecuting 
Its First Dealer 


Licensing Case 


KENOSHA, Wis. — The first 
prosecution under Wisconsin’s law, 
requiring state licensing of auto- 
mobile dealers and salesmen, oc- 
curred here last week when Mar- 
vin Stuart was ordered bound 
over for trial by Municipal Judge 
Edward J. Ruetz for violating the 
statute. 

Stuart was charged with selling 
automobiles without a dealer’s or 
salesman’s license. The state al- 
leges that he secured eight auto- 
mobiles from a finance company 
in Chicago and sold them to eight 
Kenoshans. 

Conviction under the charge 
provides a penalty of a fine up to 
$500 or a county jail term up to 
90 days or both. 








More Crosley Orders 


WAUKESHA, Wis.—The Waukesha 
Motor Co. announces receipt of a 
second order for 5,000 engines for 
the new Crosley automobile, which | 
is being manufactured by the Cros-— 


would seek means for obtaining 
additional taxes from the auto- 
motive industry and added, “I 
suggest that you, individually and 
in groups, impress upon your rep- 
resentatives and senators how 
heavily the industry is already 
taxed. Such taxes have increased 
year by year.” 

Talks were also made by Ralph 
L. Buell, department of public 
safety, who spoke on ‘Mechanics 
of the New Certificate of Title 
Law and How the Dealer Can 
Contribute to the Enforcement of 
the Act”; R. G. Waters, casualty 
insurance commissioner, speaking 
on “The Responsibility of Auto- 
mobile Dealers in Making Cas- 
ualty Insurance Rates”; and Ed- 
win E. Merriman, auditor for the 
Texas unemployment compensa- 
tion commission, who spoke on 
“Explanation of all Phases of the 
Texas Unemployment Compensa- 
tion Law, Including Employers 
Experience Rating and Amend- 
ments Enacted at the Last Session 
of the Legislature.” Open forums 
followed each talk. 


Walter P. Napier, president of 
the Alamo National Bank of San 
Antonio, spoke at the annual ban- 
quet Friday night. A sight-seeing 
trip to the Colorado River power 
and Flood Prevention Project. 
through courtesy of the Austin 
Automobile Dealers Assn., high- 
lighted other activities. 


Record Fuel Tax Yield 


ST. LOUIS.—Collections of state 
gasoline tax of 2 cents a gallon for 
May totaled $1,175,426 and were the 
largest collections in any single 
month since the tax law became ef- 
fective in January, 1925, according to 
State Oil Inspector Roy H. Cherry. 
The amount was an increase of $157,- 
435 from collections of May. 1938. 
Cherry said the collections for the 
first five months of 1939 totaled $4,- 
986,840 an increase of $360,678 for 


the same period in 1938. 


5 


to Study Law Enforcement 


Chrysler Official 
Leads ‘100 Club’ 


on National Tour 


CHICAGO.—Headed by Charles 
L. Jacobson, vice-president and 
general sales manager of the 
Chrysler division, Chrysler Corp., 
members of the Chrysler 100 Club 
left Chicago July 22 on a grand 
tour that will cover both of the 
world’s fairs. The trip will last 12 
days. Southern members of the 
club joined the main body at 
Kansas City and the Pacific Coast 
delegation at San Francisco. 

The itinerary comprises three 
days in San Francisco to visit the 
Golden Gate Exposition and three 
days in New York for the world’s 
fair. A stop will be made at the 
Grand Canyon on the way west 
and at Cheyenne, Wyo., for the 
Frontier Day celebration on the 
return trip. 


The 100 Club comprises the 100 
salesmen who made the best rec- 
ords in selling Chrysler cars in 
the fiscal year from July 1, 1938, 
to June 30, 1939. Final figures 
show that these 100 men, who 
make up approximately 1 percent 
of Chrysler’s total retail sales 
force, sold approximately 10 per- 
cent of the Chrysler cars retailed 
in this period. 

Nine of the 100 members have 
made the club every one of the 
five years that it has been in ex- 
istence. They are W. A. Umlauf, 
Chicago; Harry A. Weber, Erie, 
Penn.; W. C. McGary, Denver; 
Dalton Wright, Los Angeles; T. C. 
Black, Bayonne, N. J.; L. B. 
— and Phil J. Namma, Se- 
attle. 


Fourteen other men have quali- 
fied in four of the five competi- 
tions. The veterans did not mo- 
nopolize the honors, however, for 
there are 42 first-time members in 
the group this year. 


Yosemite Notes 


Tourist Influx 


YOSEMITE, Calif—Evidence 
that Easterners coming west to 
attend the San Francisco Fair 
are taking advantage of the op- 
portunity to visit other California 
points of interest is seen in the 
travel figures for Yosemite Na- 
tional Park during May and June. 

Although the number of Cali- 
fornia motor vehicles entering the 
park during the past two months 
remained about the same, out-of- 
state motor vehicles showed an in- 
crease of 78.4 percent in May and 
67.2 percent in June. The leading 
states for this period, outside of 


California, were Illinois, Texas 
and Washington, in the order 
named. 


Passengers carried to Yosemite 
by train and stage showed an in- 
crease of 51 percent for May and 
June over the same months in 
1938, while July figures are show- 
ing an even greater percentage of 
increase. 





FISHER BODY, of Oakland, Calif., sent its blonde Inga Bowles to th ~ 
eral Motors exhibit on Treasure Island, San Francisco. She is aan ates 


Master 7.00-16 rayon, 


. ntly, 
rris@¢ Los Angeles plant of United States Rubber oo ooam building 


sid ent of tha in tire production since U. r, factory 
charg, °D the Pacific Coast Shown holding the tire are F. eee sales 
“er, at left, and J. Chester Ray, of New York City, assis 

er, U. S. Tire Dealers Corp. 


Gr 
Asal 10,000,000TH TIRE, a U. S. Royal 


marking the | ley Corp., Cincinnati. Frank Gruesel, | holding a “GM Day” News bulletin, while discussing the advance 

Milwaukee distributor for the auto-| for “General Motors Day at the Fair” on July 22, with David P. ‘Tess. cumten, 
mobile, said that he has sold 66 cars, Manager of the General Motors exhibit, and L. P. Wittenberg, director of 
since their introduction in that city | ¢mploye activities from Detroit. Approximately 15,000 General Motors employes 


June 25. | are expecte@ to turn out on “GM Day” at the fair. 
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AUTOMOTIVE One sacred pledge we make our friends here 

A cs and now. This publication, God willing and so 
D <A Vi long as it is in our charge, will never champion 
Ef the cause of any individual or any corporation 
AZ which is not for the best interests of the automo- 
L tive industry as a whole. Nor will its columns 


be used to spread gossip or inflame prejudice. 
It will confine itself to the wpbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS whieh is timely, 
authentic and of value—(AN 6-10-1933). 
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Labor and the Shows 


E have a letter this week which is a copy of a telegram 

sent by William Mallon, a Pontiac dealer in New 
Jersey, to the Congressional labor committee now studying 
the Wagner Act and its effects. Mallon urges that serious 
consideration be given by this committee to the part the 
National Labor Relations Board can play in ending the strike 
in General Motors plants. In this telegram he said: ‘ 

“We are Pontiac dealers (there are 4,000 of them) and our 
employes total 160 men and women—probably represent 100 
families dependent on uniform production of Pontiac cars. 

“Will your committee please consider the loss sustained by 
thousands of dealers and their organizations as the result 
of strikes?” 

If, perhaps, this committee were to realize that there are 
more men employed in dealerships and after-market ac- 
tivities of the industry than there are in the production 
plants of the industry, its attitude and the attitude of the 
NLRB might be different. There is one ray of hope, however, 
in the present labor dispute. That is, that labor disturbance 
could possibly push the new model announcements back to 
January. From the dealers’ standpoint this would be a boon. 
From labor’s standpoint, according to all testimony, this 
would be a slam. 

The original intent of the fall model announcements was 
to spread employment throughout the year in automotive 

lants. To date this has been done largely at the expense of 
the dealer. If labor now doesn’t really want to work the year 
around, it is time to shift back the announcement and at least 
let the dealer, who is willing, try to make some money. 


Colorado’s Caprice 

FFORTS of the Secretary of State of Colorado to classify 

automobile dealers as chain store operators, and thus 
collect chain store taxes from manufacturers whose dealers 
sell their products within the state, is of direct interest to 
every dealer in the country. Should such a tax be imposed 
in Colorado, it would be another step in the direction of 
muddling an already badly muddled price situation. 

Taxes of all kinds ultimately are paid by the consumer. A 
tax placed upon car manufacturers in Detroit, whose products 
are sold in Colorado, would eventually be passed on to the 
car buyers in Colorado. If neighboring states did not follow 
the Colorado example, this would place dealers within that 
state at a serious price disadvantage. If neighboring states 
did follow the Colorado example, their example would have 
to be followed by other states—which would place all dealers 
at a serious disadvantage. 

As we conceive the original intent of chain store taxes, its 
purpose was to discourage the growth of large chains whose 
volume buying would give them a price advantage over the 
small operator and eventually give them a monopoly in the 
market. Such chain stores share profits and split losses. That 
is, a true chain store was one under direct central control, 
usually operated by a manager hired and paid by the chain. 

How an automobile dealership can be seriously classified 
in such a way is difficult to understand. If this can be done, 
then why not classify all other stores who handle any given 
line, such as say corn flakes, as a chain and assess the sup- 
plier as a chain operator. We cannot help but feel that the 
Colorado position is capricious and whimsical. Nevertheless, 
in these days when today’s caprice is tomorrow’s command, 
the Colorado position really is worth watching. 

















In the July 1, issue of American 
Lumberman, I found the follow- 
ing—it seems to me there is a 
great deal of truth in this plain, 
homely philosophy and I’m pass- 
ing it on to you this week as be- 
ing well worth your reading— 


G. M.S. 





The Man Who 
Sold Hot Dogs 


There was a man who lived 
by the side of the road and he 
sold hot dogs. 

* * «# 

He was hard of hearing so 
he had no radio. 
* * * 

He had trouble with his eyes 
so he read no newspapers. 

* * 


But he sold good hot dogs. 
He put signs upon the highway, 
telling how good they were. 

a * 


He stood on the side of the 
road and cried, “Buy a hot dog, 
Mister?” and people bought. 

* * * 


He increased his meat and 
bun orders. 

* * * 

He bought a bigger stove to 
take care of his trade. He 
finally got his son home from 
college to help him. 

ok * * 


But then something happened. 
His son said, “Father, haven’t 
you been listening to the radio? 
Haven’t you been reading the 
newspapers? There’s a big de- 
pression on. The European sit- 
uation is terrible. The domestic 
situation is worse. Everything’s 
going to pot.” 

* * 

Whereupon the father thought, 
“Well, my son’s been to college, 
he reads the papers and he 
listens to the radio, and he 
ought to know.” So the father 
cut down on his meat and bun 
orders, took down his advertis- 
ing signs, and no longer bothered 
to stand out on the highway to 
sell his hot dogs. And his hot 
dog sales fell almost overnight. 

* * 


“You’re right, son,” the father 
said to the boy. “We certainly 
are in the middle of a great de- 
pression.” 





And from the Detroit Free Press 
(July 21, 1939), an editorial en- 
titled “The State of the Nation:” 


Scattered through the day’s 
news are a number of items that 
are distinctly cheerful. 

The European situation has 
cooled down considerably, and 
this fact is reflected in a notice- 
ably better tone in business 
circles. 

Steel output this week will 
reach at least 58 percent of ca- 
pacity, which means that most 
steel companies will again be 
operating in the black. 

The output of electric power 
last week was the third largest 
weekly volume in history. 

The fall peak in carloadings 
promises to be around 800,000 
cars, against 726,612 cars last 
year. 

Already in possession of the 
greatest volume of unfilled or- 
ders on record, aircraft plants 
will have another $100,000,000 
tossed into their lap by the War 
Department in the next few 
weeks. 

American Car & Foundry has 
received an order for 30 new 
motor coaches. 

And so it goes. 

Against these hopeful indica- 
tions of better times must be 
set off several disturbing factors. 

Among these is the General 
Motors strike, which has been 
under way since July 5 and is 
still delaying work on new 
models. 

All in all, though, there is 
good ground for looking hope- 
fully upon the months im- 
mediately ahead. 









Just an Old Spanish Custom 





The views expressed 





Grand Job 


Dear George: Congratulations to 
you and Chris on the 1939 Auto- 
motive News Almanac. Again you 
have done a grand job. My copy 
has not yet gone into the reference 
shelves as I am still perusing it. 
—Michael A. Gorman, editor, Flint 
Journal, Flint, Mich. 


Why 

Dear Chris: Just received a 
copy of the last issue of Automo- 
tive News and am greatly sur- 
prised at your admission in 
“Sparks” that the hot weather has 
“got you.” I fear, Chris, a poor 
excuse is better than none at all. 
But why bring up the subject un- 
less you are trying to fill space. 
You should remember the old 
story of Casey, the office boy, who 
was greeted by the boss thusly: 
“James Casey, you’re fired.” Casey 
inquired what for and was told by 
the boss: 

“You know why.” Casey re- 
plied, ““No, I can’t think.” And the 
boss said: “That’s the reason.”— 
James Levy, Buick dealer, Chi- 
cago. 


Enjoying 

Dear Chris: I have been en- 
joying your Auto-biography and 
I note in the last installment that 
you and I are the same age. As 
we both have lived through all 
this history, you can understand 
just my enjoyment of your saga. 


I think I wrote you once before 
about the Gramm company and 
sent you a _ rotogravure-printed 
history of its 40 years operations, 
but I am sending you another one 
to prove that I actually lived 
through those early days you are 
writing about. I even had a little 
experience in the bicycle days, did 
some racing in Ohio and remem- 
ber Van Sicklen in the Cincin- 
nati Poorman road race in which 
I failed to stay ahead of him. 


Your memoirs in Automotive 
News are wonderful. Frankly, I 


In This Corner— 
‘A Swell Almamae.... .° 


in this column are those of our readers. 
Anonymous contributions will not be accepted but confid 
be observed upon request. - —_— 









do not see how you cover all this 
history—B. A. Gramm, president, 
Gramm Motor Truck Corp., Del- 
phos, O. 


Show 


Dear Cal: Providing a satisfac 
tory building can be located in the 
Nation’s Capital for the staging of 
it, the twentieth annual automo- 
bile show of Washington, D. C., 
will be held Oct. 21-28. The 
chances are 50 to 50 for the stag- 
ing of this affair. 

In my opinion, I will have some 
definite information within the 
next 10 days or two weeks. Be 
assured that just as soon as ] 
know I will immediately advise 
you.—R. J. Murphy, manager, 
ee Automotive Trade 

ssn. 


| Coming Events 


AUGUST 
7-10—Chicago Navy Pier. Annua! 
Automotive Accessories Exhibit 
10—Old Club, Harsen’s Island, Mich 

Nash press preview party. 
SEPTEMBER 
14~-16—La Crosse, Wis. Wisconsin Auto 


motive Trade Assn. annual com 
vention. 
OCTOBER 
4-13—Cleveland. National Machiné 
Tool Show. 
12-21—London. International Autome 
bile show. 
14-21—Rochester, N. Y. Automobile 


show. 
15-22—New York. National Automobile 


show. 
21-27—Detroit. Automobile show. 
21-27—Buffalo. Automobile show. 
21-27—Newark, Automobile Show. 
21-28—Toronto. National Motor Sho 

of Canada. 

—St. Louis. Automobile show. 
23-27—Philadelphia. Automobile show 
25-Nov. 11— Milan, Italy. Automobi 

salon. 
28-Nov. 3—Baltimore. Automobi 


ow. 
28-Nov. 3—Los Angeles. Automobile 


oe. NOVEMBER 


3- 9—San Francisco. Automobile show. 
4~12—Chicago. Automobile show. 
8-16—Chicago. National Motor Truck 


Show. Navy Pier. 
DECEMBER 
11-16—Chicago. Automotive Service I" 
lustries Show. 
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CHEVROLET- 


The Largest Builder — 
" Offers the Best Franchise 
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WHEN YOU HAVE THE Cy, 
"ROLET FRAN 


‘The SAME forces that have made Chev- 
rolet the largest manufacturer of cars 
and trucks, have made the Chevrolet 
dealer franchise the best in the industry. 
For Chevrolet leads not only in sales— 
but in policies and management, too. Its 
franchise, developed under Chevrolet’s 
enlightened and liberal sales manage- 
ment, reflects this leadership just as its 
sales record reflects its leadership in 
engineering and manufacturing, 

“When you have the Chevrolet fran- 


chise you have friends” has long been a 


saying among our dealers. Today, Chev- 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, 


rolet dealers have, to a greater degree 
than ever, the friendship of the factory 
—of a management that believes in 
friendship as the only basis of factory- 


dealer relationships. 


It is this sincere factory friendship that 
has brought about, one after another, such 
great advances as the Quality Dealer Pro- 
gram ... the planning partnership of the 
Dealer Committee System of Operation 


. the industry’s first genuine Territory 


. even a Post-Graduate 


School of Modern Merchandising and 


Security Plan .. 


Management for sons of dealers. 


MICHIGAN 





ys YOU HAVE FRIENDS 








Colorado Duns 


Holds Court Ruling Places 


Dealerships 


in That Class 


(Continued from Page 1) 


Court in the Gamble-Skogmo case 
decised under date of May, 1939. 

“The store license fee for a 
chain of 170 stores amounts to 
$43,873 for each year, less the $34 
per year heretofore paid by Gen- 
eral Motors Corp. for its four 
company-operated stores, leaving 
a balance due for each year of 
$46,933, or a total sum for the 
five-year period in the amount of 
$234,665. 

“Formal demand is hereby made 
for the payment of store license 





Boston Dealers 
To Vote on Date 
For Car Show 


BOSTON.— The Boston Auto- 
mobile Dealers Assn. at its July 
meeting discussed the possibility 
of conducting the annual auto- 
mobile show this year. There was 
a difference of opinion, with a 
number of dealers stating that 
they were opposed to a show. 

The final vote, however, will be 
taken at the August meeting, and, 
to protect themselves, the dealers 
have taken an option on Me- 
chanic’s building for the week 
Oct. 15-22. 

Some dealers favored the week 
before the New York Show but 
felt the manufacturers would op- 
pose that date. 


U. S. Rubber Making Tires 
7 Ft. High for Dam Work 


NEW YORK.— Gigantic pneu- 
matic tires that stand seven feet 
high—considered the largest made 
for actual use—are now being 
manufactured by United States 
Rubber Co., according to L. D. 
Tompkins, vice-president. 

The tires are of the size known 
as 24.00x32, and weigh approxi- 
mately 1,500 pounds each. They are 
of 34-ply construction, and the 
rubber tread at places is more 
than three inches thick. They com- 
prise the tire equipment on large 
LaTourneau Tournapull earth 
moving machines used by the Guy 
F. Atkinson Co., of Los Angeles, 
in building the Hansen Dam near 
San Fernando, Calif. 
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MILK BY TON 


AT LOWER COST PER MILE 








Automotive designers have two 
basic types of material available 
for constructing light - weight, 
heavy-duty road transport equip- 
ment. First: the strong low alloy 
steels containing Nickel and other 
alloys. Second: the extremely 
high-tensile stainless steel alloys 
of 18-8 (18 percent chromium— 
8 per cent Nickel type). Latest 
contribution of this second type of 
material is a novel tank trailer 
designed by E. G. Budd for the 
Dairymen’s League. It is the first 
unit in a fleet of four. This modern 
trailer weighs only 9,100 pounds 
but has a capacity of about 24,800 
pounds of milk. By skillful design, 
combining tank _ skirting with 
chassis to provide added structural 
strength, the 18-8 metal produces 
a very strong and rigid structure. 
Plus feature is the fact that this 
Nickel alloyed 
material is in- 
herently corro- 
sion resistant. 


INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





fees for the aforementioned per- 
iod in the total sum of $234,665.” 


The Denver Automobile Dealers 
Assn. had appointed a committee 
to meet with Armstrong this week 
to discuss the demand he made 
upon the automobile manufactur- 
ing concerns, but the meeting was 
canceled at the request of Tom 
Braden, secretary of the dealers’ 
organization. In canceling the 
meeting, Braden said as long as 
the demand for the chain store 
tax fees was made upon the man- 
ufacturers and not the Denver 
dealers, he considered it proper 
strategy to permit the manufac- 
turers to speak for themselves. 


Armstrong also intends to fur- 
ther expand the chain store tax 
income by including truck and 
tractor manufacturing concerns 
which operate in the state under 
a dealer-contract system. 


“The dealers should step in with 
the manufacturers and fight this 
thing to the end,” said Fritz J. 
Altvater, president of the Denver 
Automobile Dealers Assn. “We’ve 
got all the taxes we need. It would 
mean the annihilation of some 
businesses in this state. We'll do 
everything in our power to defeat 
this move.” 


Dean Gillespie, president of the 
Colorado Automobile Dealers 
Assn., said: “I doubt if Mr. Arm- 
strong can collect the taxes on 
any legal ground. It is pretty far- 
fetched. I doubt if 50 percent of 
the business done by dealers con- 
cerns the manufacturer at all. 
Dealers are more independent 
than they have been for years.” 


Rodgers Addresses 


Common Carriers 


DENVER.—Ted V. Rodgers, presi- 
ident of the American Trucking 
Assns., was the principal speaker 
at the semi-annual convention of 
the Motor Truck Common Car- 
riers Assn., at Trout-dale-in-the 
Pines hotel west of Denver. 


The one-day meeting was at- 
tended by members of the truck- 
ers association from several west- 
ern states, and was presided over 
by Elton Cooley, of Denver, pres- 
ident. Another speaker was Sam- 
uel A. Simpson of Los Angeles, 
vice-president and general man 
ager of the Truck Insurance ex- 
change. 

The convention closed Saturday 
night with a dinner-dance. Ar- 
rangements of the meeting were 
carried out by Cooley, Lloyd P. 
Davis, vice-president, and E. Rob- 
ert Baker, executive secretary. 


ICC to Conduct Survey 
Of Freight Forwarders 


WASHINGTON.—Legislation to 
regulate freight forwarders and 
consolidators of carload shipments 
looms for the next session of 
Congress, following authorization 
by the Senate of an investigation 
provided in a bill introduced by 
Senator Burton K. Wheeler, of 
Montana, chairman of the inter- 
state commerce committee, and 
Senator Clyde M. Reed, com- 
mittee member. The ICC will 
make the study. 


Senators Wheeler and Reed, as 
well as others, have insisted that 
freight forwarders should be sub- 
ject to federal regulation, but the 
consensus has been that legisla- 
tive action shoyld be withheld 
pending a thorough study of the 
situation. 


Opens New Garage 


NEW YORK.—Federal Motor Truck 
Co. of New York, Inc., has leased a 
two-and-one-half-story garage, con- 
taining 43,000 square feet, at the 
southeast corner of 34th St. and_ 11th 
Ave. here for use as its main Man- 
hattan service department headquar- 
ters. The company will continue its 
sales department at 551 Fifth Ave. 
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Car Makers for ‘Chain-Store’ Taxeslo 











WHEN L. K. MARSHALL, Pontiac general service manager, and other mem- 
bers of the central office service department staff got ready to talk about next 
year’s service, program, they called into the factory the leading zone service 
managers from each of the company’s four regions. It was believed that these 
men who have the best record among the 23 zones for the year to date could 
assist materially in making the program as practical as possible. Left to right 


are Earl M. Taber, St. Louis zone; G. 


W. Arnold, central office; Harry Hickey, 


Pontiac zone; A. T. Bernhardt, Charlotte, N. C., zone; Marshall; W. J. Weibel, 
Cincinnati zone; J. P. Kehoe, Portland, Ore., zone, and Walter Martin, assistant 


service manager, central office. 





Diversion, Labor, Tax Bills 


To Occupy N.J. Legislature 


Special to Automotive News 

TRENTON, N. J.—Highway 
fund diversion, labor legislation, 
bond issuance proposals’ and 
numerous other bills of automo- 
tive interest will reach the show- 
down stage when the state legis- 
lature reconvenes here Aug. 3, 
after a brief recess, to conclude its 
regular 1939 business. 

An Assembly-approved pro- 
posal for the direct diversion of 
$4,750,000 highway funds to un- 
employed relief, adding to New 
Jerseys past total diversions of 
nearly $100,000,000, awaits Senate 
action. Strong opposition to 
diversion is expected to continue 
in the Senate, although it has 
been indicated a lesser diversion 
might be passed. 

Bond proposals in varying 
amounts for both direct relief 
financing and road construction 
are pending in the Assembly. 
While many observers believe 
some form of bond issue will be 
agreed upon as the final so- 
lution of the relief financing 
problem, legislators are far apart 
on the various proposals. Any 
sizeable issue will require amort- 
tization from gasoline tax receipts 
and, for that reason, will draw op- 
position from automotive interests. 

New taxes were prominently 
discussed earlier in the year as a 
solution to the relief problem, but 


Johansson Gage 


Sales Top 1938 


DEARBORN.—Measured_ by 
dollar volume, May sales of 
Johansson gages by Ford Motor 
Co., were two and one-half times 
the monthly average. The month’s 
volume was the best since April 
1930, it was said. Sales for the 
year to date are more than 25 
percent better than last year. 

Johansson gages form the basis 
for most of the precision manufac- 
turing carried on in the United 
States. Because of this the in- 
crease in gages sales may fore- 
cast a quickened pace in man- 
ufacturing generally in this coun- 
try, it was indicated. 


N. J. Launches Drive 


To Curtail Accidents 
TRENTON, N. J.—New Jersey 
state, county and municipal po- 
lice agencies and the state motor 
vehicle department have united 
in a drive to curtail traffic ac- 


cidents. ; 
All police agencies, it was 
stated, will concentrate on six 


violations that contribute to 83 
percent of all traffic accidents. 
They are speed, failure to keep to 
the right side of the road, failure 
to signal turns, failing to grant 
right of way to other cars, im- 
proper passing and violation of 
traffic control signals. 


were abandoned in the face of 
strong public opposition. Adop- 
tion of a makeshift relief pro- 
gram however, will be virtually 
certain to result in subsequent 
fiscal difficulties, with attendant 
revival of new or increased tax 
proposals inimical to the auto- 
motive industry. 

Passed by the Assembly and 
awaiting Senate consideration are 
three labor bills, providing for 
state wage-hour control similar to 
the federal act, creation of a state 
labor mediation board and estab- 
lishment of a labor relations 
board to supervise collective bar- 
gaining. All three bills are ex- 
pected to be blocked in the Senate, 
where there is strong opposition 
to any major labor law changes at 
this time. 

Several bills providing for re- 
ductions in gasoline tax rates 
and motor vehicle registration 
fees were introduced in the cur- 
rent legislature, but given no 
serious consideration because of 
the state’s revenue situation. Not 
until 1941, when the state’s pres- 
ent highway fund debt service 
requirements will be sharply re- 
duced, will automotive tax reduc- 
tion become practical—and then 
only if no new bonds are issued 
in the interim. 

Numerous other bills of auto- 
motive industry interest were in- 
troduced in the current session 
and, while most of the measures 
considered inimical have been 
buried, there is no_ absolute 
certainty on legislative actions 
here until the last-minute rush 
before adjournment has ended. 

Included among bills already 
passed by the current Legislature 
and signed into law by Gov. 
Moore are measures which in- 
crease the state’s open highway 
speed limit from 40 to 45 miles 
per hour in areas to be designat- 
ed by the motor vehicle commis- 
sioner; extend reciprocal driving 
and automobile registration priv- 
ileges to residents of foreign 
countries; make contributory neg- 
ligence of owner of property or 
his agents valid defense in suits 
for damages instituted by owner 
against negligent third parties; 
amend state unemployment com- 
pensation act to bring it into 
conformity with federal act; pro- 
hibit discrimination in premium 
or dividend rate in insurance 
policies covering ‘‘financed” auto- 
mobiles; empower tax commis- 
sioner to suspend or revoke li- 
censes of motor fuel dealers for 
violations of trade practices laws; 
restrict gasoline price advertising 
to small signs on pumps and 
other dispensing equipment of 
service stations. 


W. Va. Truckers 


RICHMOND, Va.—(UTPS).—The West | 
Virginia Motor Truck Assn. will hold | 


its 7th annual meeting Aug. 18 and 19, 
President Ted N. Moyers announced. 


New ‘Shiftoguide’ 0 
Standard on Heavy {or 
Ford Truck Jobs ,,,. 


DEARBORN.—A new Shiftoguide #YOF 
speedometer, which already _ ig the 
proving to be one of the most< for 
valuable aids to economical truck , waitit 
operation, has been introduced by , past 
the Ford Motor Co. as standard «e fa 
equipment on all Ford regular jut, 1 
and cab-over-engine trucks, exe qs, th 
cept three-quarter ton and one- igavill 
ton types. qistul 
The new instrument does away j go0 
with guess work in Searshifting, xe tl 
and does virtually everything that ¥ to tl 
a tachometer would do for the 4 lea 
truck operator, extensive “‘on-the- e weel 
job” tests show. It makes reduced ve Nev 
engine wear and improved Op= y vari 
erating economy possible even for docks 
inexperienced operators. sty th: 
The dial of the Shiftoguides yps 
speedometer shows at a glance the was 
correct speed ranges in which the the pz 
truck should be operated in low,,: ‘the 
second, third and high gears. AS bis 
the speedometer pointer crosses’ tur 
the line dividing the different: it W: 
ranges, the operator knows that’ Aes 
is the correct time to shift the’ 
gears up or down as load and roads 


conditions demand. He doesn’t Ms _ 
have to rely on experience. in- 
stinct or “feel” to get best results 
from his truck. 

The Shiftoguide speedometer igs (Con 
calibrated to show that gearSsion t 
should be shifted as follows whetigy up 
accelerating: Low to second at 65, be 
miles per hour; second to third atyns of 
12 miles per hour; and third tokors [ 
high at 26 miles per hour. When_Gen 
pulling loads up long grades, th@jparq 
proper speeds for shifting to lower, ;y] 
gears are the same as those above, right 
but in the reverse sequence. a cast 

According to Ford engineers, the ived. 
use of the new speedometer does, jate 
these things: on 

1. It avoids racing the engine 4 | 
and thus saves gas, oil and Wear nt of 
and-tear. fon t 

2. It enables the operator to Mear 
get maximum pulling ability, 4, 
making it easier for the truck +4 
to pull the load, giving better gas, 
mileage and helping the operator, for 
to make faster time on a run. (11+ 

The engineers explained that , 
truck engines develop their great-" 
est pulling ability within a definite. . 
range of engine speeds. Because, _s 
of this, in order to provide max- 


te pr 


imum performance, it is necessary. 5, : 
to keep the engine running in the * © 
speed range 
torque is being developed, 
then to shift gears according to 
road requirements. 


where maximum 45 
and in 
ected | 
ing t 
sions 








le 


‘avy for Good Sales This Fall 


Jobs sito Automotive News 
toguide ¢YORK.—The “break-away” 
ady ig .e narrow trading range in 
€ most.«for which Wall Street has 
1 truck ,waiting some months, came 
iced by » past week. It came in such 
andard we fashion on the forward 
regular at, regardless of minor re- 
‘Ss, exe, the Street is willing to 
d one- yavily that, barring upset- 
qsturbances abroad, there 
$ away y good business this fall. 
hifting, ye than $300,000,000 was 
ng that,to the stock market valua- 
or the leading automotive shares 
n-thes , week covered by the Auto- 
educed ;, News price averages. 
-d Op-\ various groups of automo- 
‘en for socks advanced with a uni- 
._. sty that seldom occurs either 
OBUide » ypside or downside. Each 
ice thé. was up more than 3 points, 
ch th@: ie parts and accessory group 
N 10W, +9 the edge on a percentage- 
= AS. hasis, Not only did prices rise 
cl ie turnover advanced sharply 
erent it was reported, buying or- 
ft “a for securities pouring in from 
| € ts of the country. 


lose gitas been the case so often, 


ruts Labor 


results 
ster ig (Continued from Page 1) 
&€arS:tion toward settlement hinged 
when upon the question of juris- 
_ at mn between the two warring 
ird atons of the United Automobile 
ird ters Union—the CIO and the 
heQ_General Motors appealed to 
S, th€yard under the board’s most 
lowers ryling granting employers 
ALOVEs ight to petition for elections 
. acases of jurisdiction were 
rs, the veg, 
* doeS) date the board has taken no 
noingl on the corporation’s ap- 
"NSIN@ and has likewise ignored the 
wear of the AFL faction for an 
ton to determine representa- 
.Meanwhile, the strike of tool 
die workers affiliated with 
i is moving into its 
week with no _ definite 
8 for early settlement. GM’s 
tha’ gam for 1940 already has been 
sreat= Jed even if work could be 
finite™®d this week which now 
cause® improbable. co 
max-* Proposed investigation of 


or to 
bility, 
truck 


ssary RB by Congress will prob- ' 


n the be one of the most sweeping 
mum as been made in years. It 
ang“ in Washington that the un- 
ig to*led action of Congress in ap- 
ing the probe will delay any 
sons of the Wagner Act and 
Wage-Hour law in this ses- 
! A committee, headed by 
Mary Norton of New Jersey, 
been studying proposed re- 
ms of these acts for the past 
months but has reported no 
nmendations to date. 
f approving the Labor Board 
Y, however, Congress com- 
ly ignored the Norton com- 
and plans a_ five-man 
) to make a siudy of its own. 
committee will be em- 
ered to: 
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the automotive shares were in the 
van of the price rise, just as the 
industry itself has taken its cus- 
tomary place at the head of the 
business recovery. The stock 
market action is being hailed as 
forecasting that, when new mod- 
els of automobiles make their bow 
this autumn and fall, they will 
receive a fine welcome from the 
motoring public. 


Earnings reports for the second 
quarter of this year are coming 
to hand and they generally are 
favorable, living up to previous 
estimates. 

The view here, however, is that 
the current upswing in the market 
is based not on past earnings but 
on those of the future. 

Although it appears that, for 
the time being, Wall Street has 
decided to turn its attention to 


STOCK AVERAGES 


Last This Year 

Week Week Change Ago 
24 motors 2985 33.20 +43.35 28.12 
10 car-truck cos..31.19 34.52 +£3.33 29.36 
10 parts-access. .22.63 26.15 4+-3.52 25.71 
4 tire-rubbers ..24.20 27.44 13.24 24.94 
domestic developments and out- 


look, the phrase “barring war in 
Europe” still is much used. The 
situation abroad is interpreted 
here as having improved in re- 
cent weeks and the response of the 
stock market gives just a hint of 
what the Street believes industry 
in this country can and will do 
if the pressure of foreign crises 
lifts for a long period. It is pointed 
out, however, that the European 
situation is by no means clear. 

The vitality of American busi- 
ness is all the more impressive in 
view of the political uncertainties 
that exist at home. Given half a 
chance, American business can 
take care of itself and those de- 
pendent on it in handsome fash- 
ion. That is particularly true of 
the automobile industry. 


9 


esitor Shares Pace Sharp Rise in Stock Marke 


1 tion Hailed as Harbinger 





Deferred Registration Dates 


nr 


Adopted in 


Special to Automotive News 

NEW YORK.—Deferred regis- 
tration bills, extending the start of 
the automotive registration year 
beyond the once prevalent Jan. 1 
date, have been enacted into law 
this year in seven additional 
states, according to summary 0 
the latest available legislative re- 
ports. The states are Arkansas, 
Delaware, Pennsylvania, Rhode 
Island, Wisconsin, New Mexico 
and Georgia. 

A similar measure was passed 
by the New York legislature, but 
vetoed by Gov. Herbert H. Leh- 
man. New York State, however, 
allows its motorists a grace pe- 
riod so that they are not incon- 
venienced by being forced to pay 
registration fees immediately at 
the start of the calendar year in 
order to retain driving privileges. 

The new deferred registration 


7 More States 


laws bring to 24 the current num- 
ber of states with other than 
year-end expiration dates, while 
16 other states, including New 
York, provide grace periods. Only 
in eight states is it now necessary 
to pay registration fees at the 


f|start of the calendar year. These 


eight are reported as Colorado, 
Illinois, Indiana, Massachusetts, 
New Mexico, North Carolina, Or- 
egon and Washington. 

Proponents of deferred registra- 
tion plans claim that such pro- 
visions enable many motorists to 
keep their cars on the road who 
otherwise would be forced to 
temporarily abandon their use be- 
cause of the burdens of other 
heavy year-end expenses, all fall- 
ing due at the same time. By 
keeping a greater number of cars 
in use, they add, more gasoline is 
consumed, 


ea 





@ Now, through the use of U. S. Royal Foam 
Sponge Seat Cushions, car designers can solve 


once and for all, the annoying problem of seat 
sag. For these new-type cushions are sag-proof 


increases car salability. They 
perfectly... provide air-cooli 


SAG-PROOF 


support the body 
ng through their 


remarkable “breathing” quality... reduce driv- 
ing fatigue by absorbing shock and vibration. 


Ind out whether the Labor 
vard has been fair in its in- 
tetation of the law and in its 
sions. 

heck the effect of the ac- 
‘on on employer-employe re- 
Ms and upon economic condi- 


For additional details commu- 
nicate with Automotive Div., 
U.S. Rubber Company, 6600 E. 
Jefferson Ave., Detroit, Mich. 



















+. positively eliminating per- 
manent “‘set”’/ 

Royal Foam Sponge Cushions 
add new comfort, too, that 


U. S. ROYAL FOAM SPONGE 
PRODUCTION ADVANTAGES 


1. Smoothness of contour—ne 
@ 
/ a 


hand-stuffing. All cushions are 
moulded touniform size and shape. 
2. Ease of assembling. One unit 
securely fastened to a founda- 
tlon. Covers always fit. 

3. Lower cost of assembling. 
No fitting of padding and filling. 
4. Ability to introduce rolls and 
panels of exact lines and contour. 
5S. Broadens the number and 
intricacy of seat cushion styles 
and designs. 


‘ind out whether the board 
as “attempted to write into 
act” purposes not justified by 
anguage. 

‘Uggest amendments, if any, 
‘nd determine whether Con- 
‘should further define inter- 
* commerce. 

% committee also may make 
"mendations concerning the 
’s personnel. 

‘€ action of Congress Thurs- 
Was construed here as an in- 
ton on the part of the Con- 
‘that it is aware of the diffi- 
“8s with which employers have 
1 faced since the passage of 
Wagner Act and its interpre- 
Ns by the NLRB, and is will- 
) do something to relieve the 
“tion as quickly as possible. 


Ae, 


ZB” 
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Trade-Mark 





Wear-Proved 8Y GREYHOUND 
FIVE YEARS ON TRANSCONTINENTAL BUSES 


SEAT CUSHIONS 
) abber company —}—> 


DETROIT e LOS ANGELES — 





Comfort-Proved BY PULLMAN 
OVER 2 YEARS ON FAMOUS STREAMLINERS 


U.S. ROVAL Saco \Gonge 


Rey. U.S. Pat. Off. 





“SELF-AIRING” 


I United States 


—= NEW YORK e 








Washington Deal 


Series of Meetings Set 


To Start New Program 


Special to Automotive News 

SEATTLE. — Opening gun for 
setting up a strong and permanent 
“all-year’”’ Washington Automo- 
tive Trade Assn., instead of limit- 
ing its purposes to legislative ac- 
tivities only during the sessions or 
immediately prior thereto, was 
fired this month by Carl R. 
Heussy, general counsel and ex- 
ecutive secretary of the group. 

The fiscal year began July 1, 
when the new plan officially 
started, in line with the resolution 
to that effect passed at the an- 
nual convention last Feb. 4. 

Dues are based on the size of 
the dealership, with a substantial 
percentage of the money collected 
set aside each month, as a legis- 
lative fund. This will obviate the 


Pa. Commission 
Revises Carrier 


Accident Reports 


HARRISBURG, Pa.—(UTPS) .— 
The public utility commission has 
issued revised instructions gov- 
erning the filing of accident re- 
ports by motor vehicle operators 
holding commission certificates or 
permits, authorizing transporta- 
tion of freight or passengers by 
motor vehicle as common carriers, 
contract carriers and forwarders. 

Every motor carrier is required 
to report on the form prescribed 
by the commission all accidents 
in which they are involved, from 
which there results the death of 
any person, personal injury re- 
quiring medical attention, or prop- 
erty damage excluding cargo, to 
an apparent extent amounting to 
$50 or more. All accidents between 
motor vehicles operated under a 
certificate of public convenience 
or permit, and trains or street 
cars, must be reported, whether or 
not persons are killed or injured 
in the accident. Carriers must also 
report any losses or damage to 
cargo to an apparent extent in ex- 
cess of $100 in value. 

In addition to these written re- 
ports, all accidents resulting in 
death must be reported at once 
by telephone or telegraph to the 
bureau of engineering of the 
commission at Harrisburg. 


usual last-minute efforts to raise 
funds to present the automotive 
views before the legislative ses- 
sions, and permit the association 
to concentrate on fighting for or 
against various legislative pro- 


posals. 
“While in the past our state as- 
sociation functioned solely for 


legislative purposes,” said Heussy, 
“the new schedule and budget 
permit functioning on _ various 
dealer problems throughout the 
year, month in and month out.” 

Three major considerations are 
to be taken up forthwith by the 
association: (1) application of the 
unfair practices act recently en- 
acted by the Washington state 
legislature; (2) plans to adopt 
uniform labor program for the en- 
tire state, with local modifications 
as to hours and pay, as may be 
deemed best; and (3), building up 
a legislative reserve from the dues 
schedules, with three classifica- 
tions of dealers based on size. 

A series of meetings will be 
held throughout the state to start 
off the program, with first meet- 
ings likely to be in the Whatcom 
and Skagit areas. 

It is generally accepted that the 
unfair practices act applies to the 
new and used car, maintenance, 
service and repair business, as no 
exceptions of this nature are 
stated in the act. The meetings 
planned will devise means of ap- 
plying the act. Especially fruitful 
is the used car field, which is in- 
cluded within the fold of the act, 
a major tenet of which prohibits 
loss-leaders and selling at below- 
cost. Basic reaction is apt to be 
trade-ins at prices so that the 
used car can be resold at a profit, 
or at least not at a loss. 

On the labor angle, country 
dealers have suggested aid from 
the state association on labor re- 
lations. Kelso, Longview and Van- 
couver, Wash., are present trouble 
centers. The dealers ask that a 
trained negotiator be sent to them 
by the association to handle labor 
matters with the union officials. 
The plan includes consolidated 
conferences and negotiations for 
the state as a whole, instead of 
innumerable smaller confabs. A 
master labor contract would be 
evolved, with variations to fit lo- 
cal situations. 


74 AMERICAN 


DETROIT 


Flagships serve the Motor City with direct and fre- 
quent service from all sections of the nation. Seven 
flights daily from New York, eight flights daily from 
Chicago. Plan your trip to Detroit by Flagship. Ask 
your Travel Agent or the nearest office of American 


Airlines, Inc. 
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BEST OF LUCK, BOYS. R. J. Waldron, right, personnel director for the 


Hudson Motor Car Co., bids godspeed and low scores to Ronald Williams, left, | 


and Jim Fleming, Hudson employes who wilt represent Detroit and the state 
of Michigan in the National Public Links tournament at Baltimore, July 24. 
Along with four others, Williams and Fleming won the qualifying round held 


here early this month against a field of 104 golfers. 


NADA Confers with Sloan 


(Continued from Page 1) 


meeting were purely informal and 
designed merely as a medium 
through which both sides could 
express viewpoints on conditions 
within the industry and practices 
which are considered inimical to 
its welfare as a whole. Chief 
among the topics discussed was 
the problem of price stabilization 
and contractual relations between 
dealers and factories. 


Since the meeting was strictly 
of an informal nature, no definite 
policies were proposed or adopted. 
Sloan, speaking for General Mo- 
tors, expressed a desire to give 
full and complete consideration to 
any and all suggestions or recom- 
mendations which the dealer body 
might advance to promote the 
mutual interests of the industry 
and the public. 

It was pointed out that one of 
the major problems of the industry 
was to devise a procedure that 
would enable dealers functioning 
in a highly competitive market to 
take in used cars as part payment 
against new cars at fair trade-in 
prices, which would permit the 
dealer to profit from their resale 
or at least break even. 

That the trade-in allowance is 
a major factor (even a deciding 
factor in about one out of every 
five new car sales) is shown in a 
survey completed during May this 
year by the Crowell-Collier Pub- 
lishing Co. (see page 3). 

A second serious problem is the 


Defense Council 
Offered Space 
At Truck Show 


CHICAGO.—Officials of the 
National Motor Truck Show, which 
is to be held at the Navy Pier 
here Nov. 8-16, have invited the 
highway transportation industry to 
use the show as a means of public 
education on the value of highway 
transportation. 

In an open letter issued by J. F. 
Winchester, president and general 
manager of National Motor Truck 
Show, Inc., addressed to the 
Emergency Council for Highway 
Defense, an offer has been made 
to donate 1,000 square feet or 
more of space for a display which 
will be educational in character, 


bringing out particularly the 
economic necessity for highway 
transportation. 

The Emergency Council for 


Highway Defense was recently 
created to combat the flood of ad- 
verse legislation against highway 
haulage in Washington and at the 
various state capitols throughout 
the nation. In co-operation with 
the publisher of Automotive News 
a 24-page special edition, contain- 
ing no advertising, was published 
and circulated among national and 
state legislators and others in- 
fluential in highway haulage mat- 
ters. More than 70,000 copies of 
this edition were circulated 
through the funds donated to the 
Emergency Council. 


need for stabilization of new car 
price “ceilings” to eliminate “pack- 
ing’ and other practices which 
have demoralized the price struc- 
ture in the industry and is lead- 
ing to a breaking down of con- 
fidence among buyers. Whether 
the establishment of a new car 
price “ceiling” would automatic- 
ally lead to the establishment of 
a “floor,” still remains to be seen 
but it is felt that more stability 


in new car prices would be a big | 


step in the direction of stabilizing 
used car allowances. 

Other topics discussed revolved 
around improving present factory- 


dealer selling arrangements, 


through more equitable contracts 
in accordance with recommenda- 
tions contained in the recent re- 
port of the federal trade commis- 
sion to Congress. These recom- 
mendations cover cancellation 
clauses, 
forth. 
Wants Suggestions 
Following the discussions, Sloan 
requested the NADA’s executive 
committee to submit its specific 
recommendations for considera- 
tion in connection with the 1940 


selling agreements now being pre- | 


and 
to 


suggestions 
according 


pared. These 
recommendations, 


NADA, are now being prepared | 
and will be submitted in the near | 


future. 

The meeting with Sloan followed 
an unsuccessful effort on the part 
of the executive committee to call 
an all-trade conference with rep- 
resentatives of all factories meet- 
ing in joint session with the 
executive committee of NADA. 
This invitation was declined by 
the manufacturing group on the 
ground that, due to competitive 
conditions among manufacturers, 
such meetings would prove of 
little value. There was also some 
question as to whether all manu- 


facturers, including Ford, would | 


attend such a meeting. 
First of Series 


This failure led to an effort on | 


the part of NADA to arrange 
meetings with representatives of 
individual manufacturers. The 
meeting with Sloan this week was 
the first in what it is hoped will 
prove to be a series providing 
discussions with all manufacturers 
before it is concluded. 

The executive committee of 
NADA which conferred this week 
with the General Motors chair- 
man, consisted of Stanley Horner, 
president of NADA, Buick, Wash- 
ington, D. C.; L. Clare Cargile, 
senior vice-president, Chevrolet, 
Texarkana, Tex.-Ark.; J. Schiott, 
secretary, Dodge - Plymouth, 
Bridgeport, Conn.; D. E. Castles, 
treasurer, Buick, St. Louis, Mo.; 
Cc. A. Morris, Cadillac-LaSalle- 
Oldsmobile, Waterloo, Ia.; H. H. 
Hart, Chevrolet, Wolfeboro, Vt.; 
Harry Sommers, Chrysler-Plym- 
outh, Atlanta, Ga.; J. W. Roby, 
De Soto- Plymouth, Shreveport, 
La.: J. J. Wright, Ford, Chicago; 
Walter Blanchard, general man- 
ager, NADA. 


closed territory and so} 
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ers Seeking ‘All-Year’ Associationelé 


Wis. Governor pst 


Asks Boost in [ss 
Oil, Truck Tax, 


| MADISON, Wis.—The WisconsSTON. 
| sin legislature has completed aes ° 
tion on the Miller bill, No. 537, gathe! 
| postponing the deadline for payd200 
;ment of truck licenses from July It | 


| 15 to Aug. 15 for this year only: 
|The measure was immediate and 


sent to Gov. Heil and signed Julyently- 
18. ‘ye bool 
| On the same day the Senate by the f 
;a 22 to 8 vote overrode Govuyer ii 
| Heil’s veto of the Mueller bill, Neer, sinc 
| 223, S, which prohibits the ugg honest: 
of trading stamps in connection goes 
| with the sale of gasoline. 4ising, 
In explaining his disapproval int Of 'a 
the bill, Gov. Heil had stated tha amin 
it was class legislation. He he, a 
previously signed the Young bff its 
|outlawing the use of tradin ; ard 
stamps in connection with the saf, seis 
‘of fixed price merchandise Whe ead it 
‘giving of the stamps brought th’ 0 
retail price below the fixed prien ; 
The Mueller bill now goes to eo. ~ 
assembly for a vote. : ee 
The assembly on the same da 
voted against passage of the Buds” xP! 
long bill, No. 284, A, which woufit” adv 
increase from 2,000 to 4,000 gajvery 101 
lons the amount of petroleuy“l! an 
products which may be trangi¢ “JU 
ported in a tank truck or traiJemed 2 
on the public highways. 40 advel 
Bill No. 402, A, which pre 
hibits erection of red lights or re' ] 
flector signs on state highway48O 
which may be mistaken as an off 
cial traffic sign or signal, becam Fou 
|effective July 15 with its officig Sta 


| publication. 
Gov. Heil on July 18 went be 
fore the legislature asking fc WASH. 
measures to balance the budge? 14% 
by supplementary legislation caf® {¢@! 
ing for $6,000,000 in new tax pre“line | 
posals. age of 
His suggestions included a # burde 
cent a gallon tax on lubricatip’ the 
oil, to yield an estimated $1,50@es tot 
000, and an amendment to exigtte’s to 
ing taxes on trucks, buses, trail For the 
ers, etc. to provide the registrextions ; 
tion fee in no case shall exceed, witl 
$35 each, and that a new occupeéialing | 
| tional tax be levied on all truck: 


| buses, trailers, etc., with the unre * 
derstanding that the total of thy. >” 


license and the proposed tax sha 
|not exceed the taxes heretoforAlaban 
levied for a similar vehicle. Suel0 p 
a tax would yield $3,000,000 fettcent; 
the general fund, it was estmt; Col 
| mated. ecticut, 

The governor also recommendel3 pe 
a complete reorganization of statat; Gec 
government as a means of savini30 pe 
large sums of money. He urgefit; Ind 
reorganization of the tax commis‘0l pe 
sion, the highway commission, anént; K 
recommended creation of a stat#uisian 
motor vehicle department. Maine 

On the same day, the senaty 9 p 
passed the Zimny bill, No. 196, £435 pe: 
which would reduce passeng@gt. jy 
automobile license fees by 50 pePiississi; 
cent. The measure was immediat@yyj, | 


ly messaged to the assembly. 9.16 per 
a ent; Ne 
| Silvertown Managers ‘ampsh 


er 
Set Sales Record) ,;”’ 
NEW YORK.—Sales exceeditercent: 
quotas by 18 to 1,300 percent reercent: 
sulted from the  three-monthet. 0} 
World’s Fair sweepstakes cOMoma 9 
ducted by the B. F. Goodrich Ce 0 , 
for managers of several hundre, "80 
Silvertown stores throughout th’\ania 
nation, according to Frank 722d, 
Tucker, tire advertising manages olin; 
Tucker, who received the win kota, 
ners in New York, said the 5% 48. 
victorious managers had exceedeécent; 
quotas early in the competitior!"8inia 
and had gone on to new com”, 30. 
pany sales records and new stand” 1 x 
ards in 14 points of store manage*tcent; 
ment stressed in the rules of th*nt. 
sales race. 





. Cr 
Starts Deliveries | 


LINCOLN, Neb.—The O’Shea-Rogefise 
Co. (Ford) began delivery last wen a bu 
of 28 new automobiles to the stati, 
highway safety patrol. Under the CON}, 
tract, the cars are being furnished Mrosley 
the state at $215, with the old pa Prong 
cars traded in. 4 

eens an dist 

Read trade news of the coach trailetilgy Will 
industry in AN'’s truck section. Aug. 1. 
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milect Reliable Dealer, Used Car Buyers Are Urged 


in [ssues Booklet on Surveys 


N 

I AX, to Automotive News 
is sTON.—Better Business Bu- 
ISCON- ore has made an investiga- 
ist ac the used car business and is- 
» * 5. pooklet entitled “Facts You 
; Tubyal Know About Buying Used 
.’ It has had a wide distri- 
diateheit and treats the subject in- 
d Jupsently: 
“se booklet stresses that fact 
ate by the fundamental factor for 
Goyuyer is to select a reliable 
ill, Nelr, since the dealer’s reliability 
1e ugghonesty is the best protection. 
lection, goes exhaustively into ad- 
4ising, stating that some judg- 
val O4 of a dealer may be formed 
‘d tha .amining his advertising and 
le @ ing a comparison of it with 
1g bil tacts. It warns buyers to be 
radim gard against exaggerated 
1€ salments as such dealers may 
Whe oad in selling; also against 
ht thers operating falsely under 
Price company names, creating 
"= th, impression of offering “re- 

sessed” cars. 

- Bug4n explanation is given of the 
woul” advertising of offering cars 
0 gajvery low prices to entice buyers 
oleuy ‘all and then be told the cars 
trang’e “just been sold.” Also 
traijemed against are the salesmen 
90 advertise cars from their home 


pre ‘ 
* Sasoline Levies 
com Found Principle 


ecam 
State Tax Burden 


»fficis 
it be 
gtk WASHINGTON.—A study by 
udget Tax Policy League, covering 
- care fiscal year 1938, shows that 
< prewline taxes represented an av- 
tage of 24.83 percent of all state 
a «burdens, with Nebraska head- 
sating the list. In that state, gas 
,50Qves totaled 50.38 percent of the 
exigite’s total tax revenue. 
trailFor the 48 States, total tax col- 
istrations amounted to $3,164,776,- 
xceéi, with the gasoline tax yield 
cupéialing $785,829,336. 


UCK The percent of total tax collec- 
ms provided by the gasoline 
ha is as follows for each state: 


ofor Alabama, 31.80 percent; Arizona, 
Sue!l0 percent; Arkansas, 42.74 
0 feetcent; California, 19.92 per- 
est#at; Colorado, 25.64 percent; Con- 
xticut, 23.04 percent; Delaware, 
ndeil3 percent; Florida, 47.66 per- 
statat; Georgia, 48.37 percent; Idaho, 
vimi30 percent; Illinois, 20.74 per- 
rgeeat; Indiana, 37.47 percent; Iowa, 
migs‘01 percent; Kansas, 37.40 per- 
anent; Kentucky, 30.35 percent; 
statouisiana, 27.85 percent. 


soil Maine, 25.88 percent; Maryland, 
; <0 percent; Massachusetts, 
> “485 percent; Michigan, 18.25 per- 
8 nt; Minnesota, 22.65 percent; 
Pte SSiDDi, 39.91 percent; Mis- 
url, 19.48 percent; Montana, 
416 percent; Nebraska, 50.38 per- 
‘nt; Nevada, 35.08 percent; New 
‘’ampshire, 20.60 percent; New 
rd. 24.27 percent; New Mexico, 
a 140 percent; New York, 15.04 
i@ereent; North Carolina, 35.70 
nthe North Dakota, 21.46 per- 
oa nt; Ohio, 24.77 percent; Oakla- 
ae 24.42 percent. 


ire Oregon, 35.49 percent; Penn- 


th’lvania, 19.73 percent; Rhode 
qand, 30.32 percent; South 
gex*olina, 36.92 percent; South 
vin*kota, 32.34 percent; Tennes- 


5%, 48.91 percent; Texas, 22.40 
deécent; Vermont, 28.31 percent; 
ior'"8inia, 34.51 percent; Washing- 
ym“, 30.18 percent; West Virginia, 
nd@-!51 percent; Wisconsin, 22.19 
ee and Wyoming, 34.35 per- 


Crosley Leases Store 


ser, JEW YORK.—The Crosley Corp. has 
ee), a store and second floor space 
tats, building at 155 East 44th street, 
oM¢,2 Jarge part of which will be de- 
} Mgt. <? 2 Showroom for the new 
tro; Sley car. This will be the first 
1 et floor display unit to be open- 
an y,the company in the metropoli- 
letlg district. Other Crosley products 
tug + be shown, commencing about 


addresses so buyers think owners 
want to dispose of their vehicles. 
Prices, trade-in allowances and 
examination of cars are covercd. 
The booklet says reliable dealers 
will not object to a thorough ex- 
amination of a used car, nor a 
reasonable test drive. It warns 
against “doped” cars and not to 
rely on _ speedometer readings. 
What things to do in testing a 
used car is given clearly. 
: The nature of the sales contract 
is another fundamental matter, 
the booklet states. Buyers are 
warned not to sign blank con- 
tracts, since an unethical dealer 
can “pack” the account. The 
“pack” is explained, and buyers 
oa _ to get an itemized con- 
ract. 


The booklet ends with “Stop and 
Go Signals” or the “Ten Com- 
mandments For Used Car Buyers” 
Here they are: 


STOP—signals to warn you what 
to be on your guard against— 
GO—signals to tell you what to 
do for your protection—things that 
any reputable dealer, who knows 
that public confidence counts most, 
will gladly and quickly do—per- 
haps without your request. 
STOP—Looking for excessive 
trade-in allowances, 
GO—Consider the money to be 
paid—not the allowance. 
STOP—Accepting mere oral 
statements about monthly pay- 
ments. 
GO—Get the whole price 
writing—add the figures. 
STOP—Accepting oral _state- 
ments about insurance charges. 
GO—Get the full kind and 
amount of coverage in writing. 
STOP—Accepting the — sales- 
man’s promises of repair, access- 
ories, etc. 
GO—Insist upon § immediate 
written company approval. 
STOP—Accepting oral, or tricky 
written service guarantees. 
GO—Demand and_ understand 
fair written guarantees. 
STOP—Signing blank contracts 
and other papers. 
GO—Demand contracts with all 
the figures filled in. 
STOP—Believing cars. priced 
tar below market are bargains. 
GO—Consult a mechanic—con- 
dition may govern their prices. 
STOP—Beware if advertised 
bargains are always “just sold”, 
GO—Don’t bite—this may be 
bait to sell more costly cars. 
STOP—Believing all “repossess- 
ed” cars are bargains. 
GO—Check other dealers—de- 
termine real market prices. 
STOP—Expecting deposit re- 
funds or accepting all oral prom- 
ises, 
GO—Get written promises. 


British Car Makers Fear 
Horsepower Tax Boost 


WASHINGTON. — British auto- 
mobile manufacturers are showing 
concern over the proposed in- 
crease in the local horsepower tax 
from 15 to 25 shillings scheduled 
to become effective Jan. 1, 1940, 
according to a report from Ameri- 
can Consul J. R. Wilkinson, Birm- 
ingham, made public this week by 
the U. S. department of commerce. 

The British automobile industry 
believes, the report said, that i! 
this augmented tax is sustained, 
domestic sales of automobiles, 
particularly of those over 14 
horsepower, will progressively de- 
cline. It is reported that already a 
large number of anticipated or- | 
ders have either been canceled or 
replaced by orders for cars of 
smaller horsepower. In some quar- 
ters it is estimated that the new 
tax would mean an immediate loss | 
to the domestic automobile trade | 
of approximately $10,000,000 | 
through depreciation of accumu- | 
lated stocks of new cars. 

Fourth Dimension, a regular feature | 
by Pete Wemhoff, offers news of auto | 
motive advertising. 


in 





‘New Driver!’ 
CANTON, O.— New drivers 
here may advertise the fact 
that they are novices—to pro- 
tect themselves and others. 


Tags, five by 10 inches, are 
furnished by the Canton Auto- 
mobile club at cost. They carry 


the warning: “New driver, 
Please show courtesy.” 





Hughes Heads White’s 
Branch in Houston 


DALLAS.—Jack D. Hughes, 
formerly manager of the White 
Motor Co. branch at Fort Worth, 
has been appointed branch man- 
ager of the company’s branch at 
Houston, according to L. B. 
Hughes, White district manager 
with headquarters in Dallas. 


He fills the vacancy caused by 
the death of A. C. Newlon. 
Hughes started as a salesman at 
Houston under Newlon. 





DETROIT GRAY 
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Retail Financing in May 
Shows Increase Over April 


WASHINGTON. — Whole- 
sale financing in May declined as 
compared with April, while re- 
tail financing showed an increase 
for the same period, U. S. census 
bureau figures show. For the first 
five months of the year, both 
wholesale and retail financing 
were well ahead of the corre- 
sponding period of last year. Also, 
both wholesale and retail financ- 
ing in May gained over May of 
1938. 

The census bureau table shows 
that wholesale financing this May 
totaled $145,457,168, which is to 
be compared with $155,736,170 in 
April and $85,744,420 last May. 
Retail financing amounted to 
$141,789,727 this May compared 
with $121,918,975 in April and 
$94,917,454 in May a year ago. 

For the first five months of this 
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year, whole financing aggregated 
$726,981,518, against $427,050,079 
in the same period of 1938. Retail 
financing rose from $423,382,010 in 
the first five months of 1938 to 
$548,282,357 in the corresponding 
months of this year. 

The total volume of cars in- 
volved in financing operations in 
May of this year was 351,217, 
against 300,365 in April and 246,- 
499 last May. For the first five 
months of 1939, the cars totaled 
1,366,772 against 1,099,780 last 
year. 

Of the cars financed at retail, 
$78,587,063 represented new cars; 
$62,449,018, used cars, and $753,- 
647, unclassified. 

The amount of retail automo- 
bile receivables outstanding at the 
end of May as reported by 224 
identical organizations was $779,- 
381,455. 


IN OUR BUSINESS, too, the race 
is to the swift — swift to read 
changing trends, swift to im- 
prove product and service, swift 


to meet the ever-changing and ever-increasing 
demands of modern industry. 


We pride ourselves that we've always been 
among the swift. As metal-working methods 
have changed, we've changed, too, and kept 
ahead of the requirements of our customers 
—ahead in manufacturing methods, in mod- 
ern equipment and in increased facilities. 


As the faster and still faster pace of the 
metal-working industry has demanded longer 
runs, deeper draws, smoother impressions, 
we have constantly developed new formulas, 
new metals, to meet the demand. 


Today our complete line includes six alloyed, 
regular and electric furnace gray irons, cast- 
to-shape. One or more of these irons will 
meet your specific requirements. In addition, 
our affiliate, Detroit Alloy Steel Company, 
offers you six alloy and special tool steels 
cast-to-shape, including Flamaloy, a thor- 
oughly practical flame-hardening steel. 


May our sales and engineering representa- 
tives talk over your requirements with you? 


ON FOUNDRY COMPANY 


DETROIT MICHIGAN 
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Service as Specialty Spells Profits for Okla. Dealer 


AUTOMOTIVE NEWS, MONDAY, JULY 24, 1939 


Department Covers 66% 
Of Fixed Overhead in ’38 


OKLAHOMA CITY.—Jack Hall 
Pontiac Co. here is a well rounded 
out and developed dealership that 
studiously endeavors to provide 
every type of automotive service. 

The new building, erected in 
1936, was the result of many 
months of study in layout and 
location. It is situated at the in- 
tersection of two heavily traveled 
streets, only two blocks from the 
new municipal center develop- 
ment. 

The front of the building is cut 
off diagonally across the street 
corner to provide for a battery of 
gasoline pumps. The sale of gas- 
oline is one of the principal items 
of the service end of this dealer- 
ship, a total of 11,800 gallons be- 
ing sold monthly. 

All departments of the dealer- 
ship are on one floor, and the 
salesroom is located so that gaso- 
line customers cannot fail to be 
attracted by it. The service de- 
partment has a drive-in on one 
street, with the exit on the other 
street. 

Lubrication department and 
wash rack have individual out- 


Increase Is Noted 
In Transportation 


Equipment Payroll 


WASHINGTON. — Increases in 
the number of workers employed 
and in the total payroll is reported 
for the transportation equipment 
industry for April. The automo- 
tive industry is by far the largest 
factor within this classification. 

The bureau of labor statistics 
finds that in April of this year, 
537,600 workers were employed in 
the transportation equipment in- 
dustry against 539,300 in March 
and 405,200 in April of 1939. The 
amount of the weekly payroll in 
April, 1939, was $16,216,000, 
against $15,854,000 in March and 
$11,172,000 in April a year ago. 

For all manufacturing industries 
in the United States, total em- 
ployment in April was 7,202,500 
against 7,210,800 in March and 6,- 


764,200 in April, 1938. Total 
weekly payrolls in April, 1939, 
were $161,334,000, which com- 


pares with $164,945,000 in March 
and $141,505,000 in April a ye. 
ago. 


Dhe P; 


NEW YORK 

No advance in rates 

during World’s Fair 

Single from $7 + Double from $9 
Suites from $15 


Air-Conditioned Rooms Available 


Subway station at hotel 
direct to the World's Fair 


Henry A. Rost, President and Managing Director 
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HOTEL LENOX 






new furnishings, 

Everything for your 

comfort. Delicious 

meals at popular prices. 

“old England”’ tap 
room. 


Rates 

.50 to $3.50; 
ae yy e, $4.00 to 
$3:90° parlor suites, 

8.00 up. 
Write for free AAA 
road map and folder 
containing handy map 
of downtown Buffalo. 








A. Miner, Pres. 
40 North St. 
near Delaware 
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side entrances adjoining the gas- 
oline pumps, thus making it un- 
necessary for customers, who only 
want lubrication or a wash, to 
drive into the general service de- 
partment. 

Jack Hall’s specialty is service, 
inasmuch as he broke into the 
automobile business as a mechanic 
and made money for several years 
operating an independent garage. 

Hall utilizes every facility at 
his command to increase his rev- 
enue. In addition to the carefully 
studied location mentioned, he ex- 
hausts the possibilities of com- 
plete service, gasoline and lubri- 
cation facilities. 

Hall believes it is the large 
number of sales of small items 
like gasoline, lubrication, acces- 
sories, tires, etc., from which a 
good net profit must come. In 1938 
his service department covered 
66 percent of his fixed overhead 
expense. 

Personnel Sticks 

There is a very small turnover 
of personnel in the Hall service 
department, the average term of 
employment of the present staff 
being about five years. Service 
Manager Frank Scott has been 
with Hall since 1936. 

Service followup is a very im- 
portant feature of the Jack Hall 
service. A letter signed by the 
service manager is sent to every 
new Pontiac owner and service 
customer. Two service men call 
10 owners daily. 

Whenever it is advisable to do 
additional work on a car in for 
service, a red card is tied on the 
steering wheel listing the items, 
so that the owner can be called 
about it. 

Pontiac owners are kept sold on 
the idea that they can obtain 


pany. 


Responsible for Sales 
The gasoline station has actu- 
ally been responsible for the sale 

of many new Pontac cars. 
Lubrication business has im- 
proved tremendously since the 
new building was erected with its 
modern equipment. Previously 
not over 50 lubrication jobs a 
month went through the depart- 


ment. Now the average is 153 per | 


month, with 100 oil changes. 
Many motorists other than Pon- 
tiac owners come to the Hall com- 


pany for service. Thirty percent | 
of lubrication and wash custom- | 


ers are not Pontiac owners, Lub- 
rication department and_ filling 
station open at 6:30 a. m., and do 
not close until 9 p. m. daily. 
Customer labor sales increased 
17 percent from 1936 to 1938. 
Parts and accessories sales went 
up 12 percent during the same 
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SERVICE MANAGER Frank 
car when it is motor analyzed in the 
ment, Oklahoma City. 
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Hall Ponti2zce Co., Oklahome2 City. 


| DEARBORN.—The Ford Motor 
| Co., through its branches, has just 
| completed nationwide distribution 
of a “1939 Service Data Hand- 
| book”, a comprehensive ready- 
reference booklet for 


gaged in service. The handbook 
| Luxe Ford V-8 cars but the new 


commercial cars and Ford trucks 
as well. 

The handbook is intended to be 
| particularly helpful to the person- 


|\GMC Truck Sales Up 


48% in Western States 
SEATTLE. — In the 11 western 
| states, truck sales during the first 
| half of this year were 48 percent 
ahead for his company compared 
to the corresponding period of 
| 1938, according to H. T. De Hart, 
advertising and sales promotion 
manager of General Motors Truck 





| 





two years, while parts on repair yer oach Division. 


orders increased the same 


amount. 


William Ogg Fitzgerald’s famous car- 
toons appear exclusively in Automo- 
‘ive News. 


De Hart is in the Northwest for 
a month to hold a series of group- 
dealer meetings in co-operation 
|with R. A. Sweet, zone manager 
| for GMC. 





THIS NEW HUDSON parts accessories depot, established by the Hudson & 


Terraplane Sales Corp., 


wholesale representative for the line in Cleveland, 


will serve Hudson dealers and owners in Cleveland and northeastern Ohio. 


those en- | 
| covers not only Ford V-8 and De-! 


Mercury 8, Lincoln-Zephyr, Ford | 


Scott explains the symptoms of a customer’s 


Jack Hall Pontiac Co.’s service depart- 





PARTS DEPARTMENT opens right into the service department at the Jack 





‘Ford Handbook on Service 


| Gets National Distribution 


everything they need in an auto- | 
motive way at the Jack Hall com- | 


|nel of automobile service estab- 
lishments, whether their work 
' consists principally in the sale of 
gasoline, oil and other supplies, or 
| the handling of lubrication and 
other maintenance services. The 
subjects treated and information 
supplied cover most of the service 
operations and replacements they 
are called upon to perform. 
| Covered in the 64-page booklet 
| are cooling system, starting, en- 
|gine and_ chassis lubrication, 
wheel lubrication, brakes, battery 
and generator instruments. 

Material under each of these 
sections is designed to enable the 
service man to proceed intelli- 
gently in repair and service oper- 
ations even though advanced 
principles of construction and de- 
sign, with which he has not pre- 
viously been familiar, may be in- 
| volved. 
| The two-fold purpose of the 
| book, to benefit both those who 
drive and those who service Ford- 
built cars, is set forth in the con- 
| cluding paragraph of the foreword 
lover the signature of the service 
department, Ford Motor Co.: 

“As manufacturers of Ford cars, 
| commercial cars and trucks, and 
'of Mercury and Lincoln-Zephyr 


* | cars, we are interested in seeing 


that their owners are assured of 
satisfactory service. Through a 
| better knowledge of those cars and 
' trucks, we believe you will be able 
' to make your services more satis- 
factory to these owners. And 
| since they are your customers as 
well as ours, the better they are 
satisfied, the more frequently they 
will return to you and the more 
of their business you will enjoy.” 


New Filters Offered 


CHICAGO. — A new line of. oil 
tilters, under the name Percolex, is 
announced by the Dushane Co., Inc., 

|}and is described in an illustrated 
| catalog just off the press 









] Crude Rubber 





—more $88 
for Dealers! 





— 


‘ ° yoTO 
Consumption Up ut 


6% During June*,ji. 


NEW YORK.—Consumption ofj-LaSal 
crude rubber by manufacturers in 
the United States during June ig a 
estimated to be 47,259 long tons, y . 
which compares with 44,377 long, zeph: 
tons during May, 1939. June con=> ER 
sumption shows an increase of 6.5 5h th? 
percent over May, and is 45.2 per- ee 
cent over June a year ago, accords ic 
ing to the Rubber Manufacturers ler 
Assn., Inc. Consumption for June! 
1948 was 32,540 long tons. 

The organization reports grossg...- 
imports of crude rubber for JUNE gONt 
to be 35,947 long tons, a decrease D 
of 24.4 percent under the May 248 | 
figure of 47,535 long tons, but 38.2 U¥S-0 
percent over the 26,011 long tons AM 
imported in June, 1938. AMt 

The association estimates total wopn 
domestic stocks of crude rubber 
on hand June 30 at 181,794 long* -::: 
tons, which compares with May 31 
stocks of 193,602 long tons and STALt 
294,796 (revised) long tons on «ised. 
hand June 30, 1938. — 


O'Neil to Help | 
Select Winner 


AKRON.—William O'Neil, presi- —ETRO 
dent of the General Tire and {94,17 
Rubber Co., has been selected by ; in t! 
B. C. Forbes, financial writer and s esti 
editor, as one of the three leaders. ‘235,01 
in the rubber industry to select yj. w 
the American citizen who has —— 
done most this year to promote 


industrial labor peace and _ har- I 
mony. tam— 
Other members of the com- i& . 


mittee of award include Charles filac-! 
M. Schwab; Thomas J. Watson, «pole 
president, International Business qsler 
Machines; Wendell L. Willkie,» Soto. 
president, Commonwealth & ge... 
Southern; W. W. Clement, presi- #.... 
dent, Pennsylvania railroad; K. tham. 
T. Keller, president, Chrysler ison 
Corp.; Colby M. Chester, chairman, » . 
General Foods; A. W. Robertson, xoln. 
chairman, Westinghouse Electric; 4 .. 
F. E. Williamson, president, News .. 
York Central railroad; Gerald ‘kard 
Swope, president, General Elec- mout 
tric; Henry L. Doherty, president, itiac 
Cities Service; George M. Verity. wdeba 
em, American Rolling Mill ys . 

O. ~— 


Fatalities Off 10% 


WASHINGTON —Motor vehicle 
fatalities in 136 major cities during the 
first 27 weeks of 1939 totaled 3559 == 
compared with 3,966 for 1938. a de 
crease of 10 percent, according to the 
U. S. bureau of the census. Deaths 
caused by motor vehicles in the 136 


cities during the week ending July 8. s 
totaled 138, or six fewer than in the 











Wanted ~' 
Wholesale Territory Truck | “* 
Salesman. Opportunity for | ima 
producer under 40 years of = 
age with Mack Truck Com- | ““ 
pany in Southern Illinois | ‘wee 
and Missouri. Applicant | >; 
must be capable of de-| __ 
veloping and handling] “® 
high-grade Dealer Sales] im 
Organization. Experience | — 

cela ae ° aryla 
and initiative essential. ore 

A lisso 

Mack-International | 

Motor Truck Corp. — 
2350 Chouteau Avenue tio 

ST. LOUIS, MISSOURI oa 

oath 

iB ne 

Oe nateg atDEWITT i 

| operateoHOTELS 

| THEODORE De WITT, President = 

R. F. MARSH, Vice-President To 

Ne al 








AN’s Production Estimate 


(U.S. and Canada) 
Weeks Ended July 22, July 15 











Jan.1 Jan.1 
Week Same Week July to to 

ee Ending Week Ended to July 23 July 22 
July 22 1938* July 15* Date  1938*  1939* 
yOTORS . 17,000 10,715 17,400 46,200 553,492 878,714 
Upp inlet? ..-. 17,000 9,350 17,400 46,200 378,805 569,360 
rE... % ies : + "81,607 119,466 
a Nic + £ $ + 36,795 87,193 
fune#.. ie : & ‘ & 41,945 81,790 
tion of;.LaSalle . . £ £ $ + 12,340 20,905 
rers iny ........ 22,000 11,486 21,325 55,075 376,465 558,567 
June ig . 19,600 11,200 19,000 49.100 363,640 489,007 
S tong gy ....-- elt ts 1950 4950 ..... 54,760 
7 long zephyr 450 283 375 1,025 12,855 14,800, 
1€ CON ER .... 9375 4,815 19,200 43,255 267,960 493,006 
ft 6.5 coutht .... 5.000 2,900 10,200 22.500 136,140 248,220 
or 1,750§ 1,550 5,950 12,800 78,165 163,760 
SEE eee 1,425 255 1,650 4,375 30,310 44,826 
he) 1 ee 1,200 100 = 1,400 = 3,580 += -22,345 + 36,200 
ne MBAKER} . 2,440 35 2,426 «= «6,278 §=—- 20,554 59,726 
Bross l....- +--+: # 688 + $ 17,038 37,439 
r June WONT ....-- . 380 608 1,222 26,175 33,785 
ee ..... 800 $ 490 1,290 28,760 23,300 
it 38.2 1YS-OVD.+ . $ + + + 17,879 8,966 
g tong AM ...... 100 112 296 1,679 +~—-3,269 
mAMt ..... 60 51 50 110 =. 2,130 1,947 
oo fb occcseee. 3500 = 2,400 = 3,500 10,100 98,885 153,941 
ee 0... 55,275 30,570 65,111 163,826 1,401,382 2,253,430 

1s onised. +Includes trucks. {Closed. sTrucks only. 

‘ ‘ ‘ 
June Car Sales Put at 250,000; 
ner Trucks May Hit 40,000 


resi- ETROIT.—New passenger car registrations in 29 states in June 
and | 94,178, an increase of almost 50 percent over the 63,950 registra- 
‘d by sin the same states for June, 1938. On this basis, Automotive 
‘ and wsestimates June new car registrations will total between 230,000 
aders (235,000 units. 
elect yi, would be the usual seasonal decline from May's 280,834 
as ——$—_______—_—__—_————€ registrations. 

New truck registrations in June 
in these same 29 states aggregate 
16,870, a gain of 48 percent over 
the 12,573 in June a year ago, but 
is around 15 percent below the 


a 
mote 
har- Plant Activity 

tam—....steady; 60, five-days 
COM ~ ik : closed 
arles jillac-LaSalle closed 


C4246464 02006397 4203643 66 8 





tson, erolet steady; 17,000; four days 
iness qsler...drop; 1,425; four days 
iIikie,» §oto....drop; 1,200; four days 
ho & ae...... trucks only; five days 
resi- d........rise; 19,600; five days 
| K. tham....steady; 100; four days 


mark recorded in these states in 
May of this year. 

On this basis, it is estimated that 
new truck registrations will hit 
around 40,000 units in June. 


ED: kicks en ccan anus van closed ee 
ES cic cnihahseuen ties closed! Departments Merged 
ison, woln....steady; 450; five dayS| NEW YORK.—The General Electric 
tric; _.closed | Vapor Lamp Co. of Hoboken, N. J., 
2 re reer : 
New closed | has. been merged with the Incandes-— 
ace es Se aa **™}|cent Lamp department of General 
_ Bo, sks rise; 800; five — Electric Co.. according to Charles E. 
lec- 3 . arop; 5, : five days! Wilson, executive vice-president oO 
lent a a Se soaaa General Electric. The Incandescent | 
+> one kas anaes See Lamp department will hereafter be 
rity. Webaker..rise; 2,440; 542 dayS|,nown as the Lamp_ department of | 
PP cidcedaxenccanoumeel closed! the General Electric Co. 
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July Production 
Expected to Top 
200,000 Vehicles 


By Pete Wemhoff 
Associate Editor 


DETROIT. — Automotive  pro- 
duction continued its seasonal 
decline this week, Automotive 
News estimat- 
ing the week’s 
total at 55,275 
cars and trucks 
compared with 
65,111 units last 
week and 30,- 
265 units in the 
¢orrfre 
sponding period 
of 1938. Fur- 
ther reduction 
is expected 
next week, as 
addition- 
al plants curtail 
assemblies on 
1939 models. 

With 163,826 
cars and trucks 
already turned 
out this month, 
July’s final 
total is expect- 
ed %o pve above 
tme 200,000- 
unit Mar k, 
which would 
contrast Witn 
onl, 150,450 
vehicles pro- 
duced in July 
last year and 
around 320,000 
units assembled 
in June of this 
year. 

Assembly operations at Ford 
and Lincoln-Zephyr showed a 
slight increase this week, the Ford 
Ford group total being 22,000 cars 
and trucks as against 21,325 ve- 
hicles last week and 11,486 in the 
same period a year ago. All Ford 
divisions continued on a five-day 
work-week. 


A considerable drop in Chrysler 
output was noted for the current 
week, as Dodge finished up 1939- 
model assemblies and other di- 
visions neared the same stage. 
The week’s total is estimated at 
9,375 cars and trucks, while 19,200 
units were produced last week 
and only 4,815 in the correspond- 
| ing period of last year. 

With Chevrolet continuing as 
the only General Motors division 
operating final assembly lines, the 
GM group total for the current 
week is placed at 17,000 cars and 
trucks. In the like period last 
| year GM divisions turned out 10,- 


Automotive News’ 
Production Estimate 
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| utput Continues Seasonal Decline to 55,275 Units 





Passenger Car Registrations 


Five Months, plus 





29 States for June 








June 
to June 1939 1938 Unit 
Date Pos. 1939 Pos. 1938 Pos. Gain 
Chevrolet iis ccess 23,820 1 298,041 21 218650 1 79,391 
iciekia-4.5. 84 560:8 17,759 2 225,532 2 £187,004 2 38,528 
Plymouth ........ 12,557 3 179,544 3 121,679 3 57,865 
WOES s6e0creevers 6,856 4 97,421 4 49,455 5 47,966 
POG bs. bbe Ca be 6,651 5 96,831 5 72,253 4q 24,578 
PONG vsiveseses 5,081 6 72,861 6 45,735 6 27,126 
Oldsmobile ...... 4,346 7 66,010 7 43,068 7 22,942 
GREE cvs evvees 2,188 10 33,842 8 22,725 8 11,117 
Studebaker ...... 3,212 8 30,271 9 15,608 13 14,663 
ioe 2,313 9 aoe 6S “seen 9, Siviewe 
thy, 5.60 e080. 1,855 12 25,985 11 15,856 12 10,129 
BE TOOUO i. 0:6:0-.80-06 1,726 13 24,980 12 17,129 11 7,851 
ee 1,909 11 23,248 13 19,284 10 3,964 
POGCHEIG. 6.60056.00 1,672 14 21,603 14 23,016 9 1,413* 
Cadillac-LaSalle 1,029 15 16,496 15 11,687 14 4,809 
SINE. cr.ivessue 565 16 9,377 16 8,559 15 818 
Willys-Overland 384 17 5,360 17 6,352 16 992* 
GHSMMIT. ccsceseec 145 18 2,157 18 fate (it 118* 
Hupmobile ...... 33 19 588 19 537 18 51 
WG) 465-40 Sb SHS 77 910 717 193 
NE 55 Hake w 94,178 1,259,539 881,589 377,950 
*Lcoss 





715 vehicles, while last week’s 
total was 17,400 units. 

Packard, which started produc- 
tion on 1940 models last week, 
ironed out difficulties sufficiently 
this week to assemble around 800 
of the new cars. Studebaker like- 
wise boosted its 1939-model output 
slightly, while Graham and Ban- 
tam continued at previous paces. 
The miscellaneous group of car 
and truck makers turned out 3,500 
units this week. 


Profit Shows Gain 


KENT, O.—The Twin Coach Co., for 
six months ended June 30, had net 
profit of $347,671, equal to 74 cents a 
share, against $60,636 in the first half 
of 1938. Indicated June quarter profit 
was $291,686, or 62 cents a share, com- 
pared with $39,247 in the June (1938) 
quarter. 





Argentina Car Importers 


Agree to Quota Plan 
WASHINGTON.—The U. S. de- 
partment of commerce _ reports 
that, with minor exceptions, im- 
porters of American automobiles 
and trucks in Argentina have 
agreed to the plan whereby they 
will be granted an_ additional 
quota of 35 percent of their 1938 
imports, making a total maximum 
quota until Nov. 30, 1939, or 70 
percent. 

In consideration of this ad- 
ditional quota, importers or their 
principals in the United States 
will subscribe to an equivalent 
amount of Argentine treasury 
notes payable in dollars within 
one, two and three years, and with 
interest at 2% percent per an- 
num. The total amount involved 
is approximately $8,600,000. 








© Healthy Sales Through 
Better Business Management 






CHAPTER NO. 3 


Explains in detail how to organize your Personnel and Acco 

‘ ee for eae at th Yesterday’s Records by Noon ae ne. 
i rovides samples o e necessary forms fo 

cestion bate y r knowing your Profit 
FOR A LIMITED PERIOD OF TIME @ @ DEALERS MA - 
CURE THIS CHAPTER SEPARATELY BY ACCOMPANYING THEIR 
ORDER WITH $10.00 


F. ELWOOD HUNT & ASSOCIATES 
540 No. Michigan Ave., Chicago, Il. 


Automotive Specialists in Business Management and Accounting 
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Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York metropolitan area by Sherlock & Arnold 
































































































New Passenger Car Registrations, 29 States for June, 1939-1938 
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for Dealers! 





AUTOMOTIVE NEWS, MONDAY, JULY 24, 1939 


Sliding Commission Tops 
Colorado Dealer’s Policies 


By Ira R. Alexander 
Staff Correspondent 

PUEBLO, Colo.— There are 
three parties to consider in the 
used car phase of an automobile 
business, according to E. D. Hoff- 
man, president and general man- 
ager of the Pueblo Automobile 
Co., Packard and Nash dealer 
here. They are: 


1 The owner of the car being 
traded in. He must be given as 
much for his old car as possible. 


2 The dealership. Care must be 
exerted here in order that too 
much is not allowed and the deal- 
ership take a loss on the deal. 
The agency must establish a pol- 
icy in this regard and live up to 
its standards in all cases. 


The buyer of the used car. The 

car should be put in the best 
of condition and priced accord- 
ingly. The man buying the car 
should be told of the condition 
of the car so that he will know 
what he is buying. 

“We are careful in our taking 
in of used cars,” said Hoffman. 
“Today this phase of the business 
is an important one as a dealer- 
ship can tie money up fast if it 
does not watch its step. At the 
present time we have on hand 
but 27 used car units as against 
eight or 10 new cars. When we 
feel that our used car depart- 
ment is getting out of balance, 
we stop right there and go to 
work on that department in order 
to cut down the stock.” 

The Pueblo Automobile Co. 
several months ago adopted a 
policy of allowing its salesmen to 
make the appraisal on cars to be 
traded in. These appraisals are, 
of course, given a final check in 
the office, but seldom is the ap- 
praisal made by the salesman 
changed. The salesmen are given 
instructions along this line and it 
is a part of their work. 

Another policy is in the matter 
of payment to salesmen in both 
new and used car sales. A slid- 
ing scale has been adopted—7, 8, 
9 and 10 percent. When a sales- 
man makes his first sale he is 








given 7 percent; on the second 
sale he is allowed 7 plus 1 per- 
cent; the third sale 7 plus 2, and 
the fourth sale 7 plus 3 percent. 
This applies on used cars of values 
from $150 up. The next month the 
process is repeated. Prizes are 
offered from time to time in the 
way of radios and similar items 
for the best sales records of the 
month. 

“We have found this system 
very satisfactory,” said Hoffman. 
“It stimulates our sales force and 
brings results in increased busi- 
ness.” 

Buyer Given Data 


When a man buys a used car at 
the Pueblo Automobile Co. he is 
shown just what has been done 
to the car in the way of recon- 
ditioning. It has been recorded in 
the shop and a copy of this shop 
report is shown the purchaser. A 
certificate goes with the car which 
reads: 


“Upon presentation of this cer- 
tificate for a period of 60 days 
from date, the purchaser of above 
described used car, Mr. Smith, 
will be entitled to mechanical 
service on said car at our service 
department, at the rate of 50 per- 
cent discount from our regular 
standard price on labor, and 25 
percent on parts.” 

A meeting for salesmen is held 
at the office of the company at 8 
o’clock each morning and lasts 30 
minutes. At this meeting, which 
is presided over by Hoffman, every 
man is given an opportunity to 
talk and the subjects discussed 
cover all phases of the preceding 
day’s business—problems that 
arose and how they were over- 
come, how a salesman closed a 
sale that at first appeared hopeless 
—in fact, many points that can be 
used by other salesmen in their 
everyday work. Individual prob- 
lems are taken up following the 
meeting by Hoffman with the 
salesman involved. 

Does Own Repairing 


The Pueblo company maintains 
a complete repair shop, paint and 
body department and each used 
car is given every attention that 
is considered necessary. A used 
car is put back to just as near its 
original appearance as possible. 

Hoffman has been selling auto- 
mobiles since 1913, and he says 
that the best advice along this 
line is to make satisfied customers 
and see that they remain satis- 
fied. 


Used Car Merchandising 


Paes Gite oe Tincakaatd., iu. i. .:1.. 1 f.6hh 
Owner, Buyer, Dealership Vital in Used Car Saleswe 








DETROIT.—There is no more of 
a formula for success among auto- 
mobile dealers than there is among 
plumbers or printers or bank pres- 
idents. Flair plus work might be 
an approximate definition of its 
basic ingredients, but there is very 
little flair about the bulky person 
of Ed Snethkamp, who runs the 
oldest Chrysler - Plymouth show- 
room in Detroit at 7731 Gratiot 
Ave. 

Without any discernible degree 
of personality or brilliance, Sneth- 
kamp, a tall, pipe-smoking 200- 
pounder, who looks like William 
S. Knudsen, gets results. Without 
a trace of high pressure, he steps 
in to close a deal when a prospect 
has one of his glib young sales- 
men on the ropes, and he usually 
closes it. 

Ed Snethkamp (which is his full 
name) reduces his formula for 
success to one word: Work. It’s no 
platitude to him, though; he’s 
found it the answer to an $85-a- 
day overhead. 

By work he means “I’m in the 
office and on the floor from 9 in 
the morning until 9 at night six 





Argentina Plans 
Wide Expansion of 


Motor Highways 


DETROIT.—The Argentine Re- 
public is destined to be a country 
of fine motor highways, according 
to Norman H. Danby, managing 
director of Buxton, Ltda., S. A., 
Hudson distributors, who arrived 
in Detroit yesterday to confer with 
Allen C. Germann, export man- 
ager for the Hudson Motor Car 
Co. Accompanying Danby is E. E. 
Kaiser, Hudson regional manager 
for South America. 

Danby revealed that Argentina's 
vast road building program is 
well under way and that two main 
trunk-line highways are nearing 


completion. 
“The highways, all of them 
broad and ideally surfaced for 


motor travel, fan out from Buenos 
Aires and lead to Cordova in the 
northwest, Mara Del Plata in the 
south, Bahia Blanca in the south- 
west and Mendoza in the west, the 
last point before crossing the 
Andes on the way to Chile,” 
Danby stated. “Naturally, we look 
forward to a substantial increase 
in motor sales as the projects are 
completed.” 





June Used Car Turnover 
Shows Gain in San Antonio 


Special to Automotive News 

SAN ANTONIO, Tex.—Used 
car sales, as reported by the 19 
dealer-members of the San An- 
tonio Automobile Trade Assn. for 
June, showed a slight improve- 
ment over those for May. The re- 
port follows: 

There were 1,206 cars on 
hand at the start of the month, 
and 1,209 sold during the month, 
for a unit turnover of 100 per- 
cent, against a unit turnover of 
90 percent for May, for a total 
value of $340,937, a turnover value 
of 86 percent against 80 per- 
cent for May, and an average 
value of $282 against an average 
value of $296 for May. There 
were 1,173 cars on hand at the end 
of the month having a total 
valuation of $407,377, and an av- 
erage value of $347, against an 
average value of $329 for May 

During May there were 1,113 
cars sold for a unit turnover of 
90 percent, a total value of 
$329,857, a turnover value of 80 


percent, and an average value of 
$296. There were 1,206 cars on 
hand at the end of the month 
having a total valuation of $396,- 
401, and an average value of 
$329. 

In June 1938, there were 1,081 
ears sold for a unit turnover of 
75 percent, a total valuation of 
$287,579, a turnover value of 65 
percent, and an average value 
of $266. There were 1,312 cars 
on hand at the end of the month 
with a total valuation of $394,626, 
and an average value of $301. 

During June, 1937, there were 
1,281 cars sold for a unit turnover 
of 78 percent, a total valuation 
of $347,084, a turnover value of 
93 percent, and an average value 
of $270. There were 1,613 cars 
on hand at the end of the month, 
having a total valuation of $399,- 
790, and an average value of $248. 

During June 1939 there were 34 
units junked by six firms, hav- 
ing a total valuation of $609.50, 
and a unit value of $17.93. 


Detroit Dealer’s Formula 
For Success: Work 


days a week, and I’ve followed 
that schedule for 20 years, right 
here at Gratiot and Van Dyke. 
People coming in here to buy a 
car,” he explains, “don’t want to 
deal with subordinates sometimes. 
It helps a lot for the boss to be 
right here to talk it over with 
them.” 

And, ever since he quit a posi- 
tion at Dodge as shop engineer for 
an outside job, Snethkamp has 
been close to the showroom. 

While he is never far from the 
scene of a prospective deal, Sneth- 
kamp adheres meticulously to his 
code of employe-relations. Unlike 
thousands of their contemporaries, 
his salesmen never lose a cent of 
commission on a deal that he has 
to close. The boss, believing that 
a dealer is only as good as his 
salesmen, tries to insure them a 
flat $25 for every new Plymouth 
sale. And that policy is very pos- 
sibly the reason that the Sneth- 
kamp sales force of 10 has an 
average service with him of seven 
years in a business where “drift- 
ers” abound and the labor turn- 
over is very high. 

Has Steady Clientele 

That seven-year average makes 
for dependability, and when you 
add the fact that Snethkamp Auto 
Sales, Inc., has been doing busi- 
ness at the old stand for two dec- 
ades in a neighborhood still pre- 
ponderantly Teutonic, you have a 
steady clientele that accounts, 
among other things, for the Chrys- 
ler Sales Cup (1933), the Chrysler 
Service Plaque (1937) and a host 
of minor awards. 

Like the boss, himself, there is 
nothing about Snethkamp’s baili- 
wick that connotes grandeur. 
Seven gleaming Chryslers and 
Plymouths herded together in a 
showroom barely 40 feet square 
leave no room for anything save a 
small table, bearing the Chrysler 
Cup, a pile of brochures and a 
couple of well-worn chairs. There 
are no plush ropes; in fact. there 
is not so much as a shred of carpet 
on the showroom floor or in the 
adjoining cubbyhole, which is the 
office of the boss. 

Shop Repays $800 

Similarly, Snethkamp’s staff is 
unpretentious, despite the fact that 
he is the city’s largest producer. 
Besides the 10 salesmen, he em- 
ploys 18 porters, mechanics, serv- 
ice men and office workers—an 
average sized roster. The wages 
of the 18, plus his fixed overhead 
charges, total about $2,000 month- 
ly, but he gets back $800 of that 
from the parts and service shop. 
He must pay the government $250 
for social security and unemploy- 
ment compensation, though, and 
$2,000 more goes for recondition- 
ing old stock. All this means that, 
aside from commissions, Sneth- 
kamp has an eight-ball of approx- 
imately $3,500 to get out from be- 
hind every month. It means that 
he, in his own words, “damned 
well HAS to produce.” Last year, 
he points out with a grin, he didn’t 
and lost nearly $20,000. 

“Tt comes and it goes,” he says, 
with a philosophical shrug. “In 
1933, for instance, with the NRA, 
a customer couldn’t get varying 
bids, the salesman was protected, 
and I made plenty. Last year was 
A’ massacre. You make it and you 
lose it, but I’ve never had a sec- 
ond of regret about leaving that 
factory job 20 years ago. It’s still 
the greatest business in the world 
and I love it.” 


Simpson Moves Up 


MONTREAL.— James I. Simpson. 
formerly vice-president and general 
manager of Dunlop Tire and Rubber 


Goods Co., Ltd., has been elected 
president. Arthur B. Purvis, former 
president, was elected vice-chairman 


of the board. 
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Chrysler Dealers’ #3,‘ 


’ x t 
Used Car Stocks out ' 


Are At Low Ebki sr 


DETROIT.—Used car stocks ane! oe 
exceptionally low in Chrysler om 
dealer organization, according te’! k: 
Charles L. Jacobson, vice-presie”°© 
dent and general sales manager @f. 0 
the Chrysler division, Chrys] f 
Corp. at the 1 

A large number of dealers ang oF 
down to 2.5 weeks’ supply of used es 
cars at the current rate of dew". : ‘ 
mand, he said. The national ave* Pet 
erage also is far below that of thete CAT: 
corresponding period of 1938, evegetory T 
though that, at the time, was conaily of | 
sidered excellent. ik Count 

While Chrysler dealers’ used 
car stocks are unusually low nume@@ 
erically, most dealers report thafde of 2¢ 
their assortments are unusual sec 
good, with a negligible percentage tis tim 
of obsolescent models, Jacobsoryt {7 84! 
asserted. Mor $12 


sa aaimamiiaameniii aati rntly nm 
New York Fair _ 
Attendance Tops ™3;:; 
Chicago by 39 Tom 
end 0 


NEW YORK.—Attendance vole, nore ; 
ume at the New York World’, in Jur 
Fair during June ran 55.8 percent jealer. 
ahead of the average daily pai 
attendance at the Chicago Centuryyanig 
of Progress Exposition in June, nite 
1933, according to a statistical, in J 
comparison made by Needham & ity in 
Grohmann, Inc., advertising, nore 
agency. ath. Tt 

It was roughly estimated thay yseq ¢ 
$50,000,000 had been invested inwpje ys 
the Chicago exposition, as CON=wly, stor 
trasted with $155,000,000 for th@give as 
fair here, or about three times aSys, (Cg 
much. ‘siness h 

Daily average attendance atz-.allow: 
Chicago’s exposition in June, 1933, ried to 
was listed as 82,749, compared ¢ likel: 
with 128,888 at the New Yorkaft on 
World’s Fair last month. Total ate ide, 
tendance at the fair here up to 
June 30 was stated as 10,173,194, Fra 
of which 7,376,710 were paid ad- {Ynditio 
missions. ag new 
ow sale: 
last yea 
* much 
us incre 
adition 
xks are 
Used ca 






Quaint Quirks 
That Build 


Business 


M. E. Robertson, president of — 
the Coliseum Motor Co. (Dodge 
and Plymouth), Casper, Wyo., has_ ,, 
written a “credo” for salesmen of isla 
the company which has_ been New c: 
framed and hung up in the sales @ but 
office as a daily reminder to the ™, tra 


salesmen. It reads as follows: ® gener 
“Salesmen, your daily bread de- Used , 
mands: aks ay 
“12 personal selling contacts. ost cas 
“20 phone calls. ld at a 
“3 owner interviews. L 
“3 demonstrations. 
“2 appraisals. 
“One hour of preparation. Use 


“For the pursuit of happiness: , The « 
Increase the above exposures and ken | 
preparation according to your “ar Se] 
needs.” the foll 


june A 


* 


Here is a unique advertisement 


from which McFayden - Stewart hyjy 4 

(Ford), of Omaha, said good re- ug. A 

sults were obtained: 
“Can You Take a Dare? Re- “pt. A 


member the time you jumped off 
the shed roof because Skinny 
dared you to? Here’s another dare 
—and the only chance you take 
is the chance of saving a lot of 
money! McFayden - Stewart dare 
you to come in and look over our 
fine stock of used cars (taken in 
trade on new Fords and Mercurys) 
without admitting that we’re of- 
fering .the ‘greatest values ever 
in terms of motoring pleasure and 
trouble-free travel! . . . Why not 
make it a date for today?” 

A list of used cars followed, and 
most of them were reported sold. 





ae 


naan 
: ed Car 
—cks Hit 
Ewer Level 


qrOIT.—Reports from deal- 
~~"; widely scattered areas, re- 
° 4by Automotive News the 
S  "yeek, reveal a definite im- 
ent in used car stocks 

Ks ‘out the country. This has 


o despite a slackening off 
ohh car sales in several sec- 
of the U. S 


Ks are owing are the reports re- 


rysler m dealers during the 
ng te f° 


presis 
ger gf, 


rysl '¢ the first 14 days in July, 
vc aug car sales are 3,127 compared 
usagi for the same . _ 
7 _Last year’s sales for the 
: de period were 2,112 cars. 
f thee CATA Used Car Sales and 
evegeitory report shows a 28-day 
-consily of used cars on hand in 
County on July 1. 
used 
"that of new and used cars in this 
uallyttory seems to be about average 
ntage this time of the year. There are 
\bsop! ew sales being made above the 
or $1200 grade. There are ap- 
mitly no excessive stocks of 
yer new or used cars in dealers’ 
ads, 
Ss here is a temporary lull in sales, 
:dealers are of the opinion that 
> ne is waiting for a break- 
in new car price incident to 
‘:end of the selling season, and 
Vols, more cars will be sold in July 
vd in June at little or no profit to 


pai dealer, 
tury, 


ticagtinite slowing up of new car 
“ in June as compared with 
n vity in May. First 15 days of 
11 8» more active than latter part of 
path. This applies to both new 
that used car sales. 
| iNjhile used cars are moving more 
‘ON=wly, stocks generally are not ex- 
thsive as compared with former 
> 8$u3, Competition for existing 
siness has created an excessive 
atz-allowance practice and is being 
ane to the point where there is 
Te te likelihood of leaving a retail 
orksfit on transactions now being 
at ide, 
to 
194, Francisco 
ad- ‘nditions in San Francisco, cov- 
mg new car sales at this time, 
w sales about 20 percent ahead 
last year, but used car allowances 
‘much higher, indicating a ficti- 
us increase insofar as the dealers’ 
dition is concerned. New car 
«ks are lower than a year ago. 
\sed car sales are about 20 per- 
tt ahead of last year. Stocks are 
ge wut the same as last year. 
ae. 
of Sisilana 
en New car stocks are about nor- 
les 1 but new car sales are very 
he W, trading is wild, and terms 
* generally long and unsound. 
le- Used car sales are slow and 
are exceedingly high. In 
‘st cases used cars are being 
id at a loss, 
fae eniterneenieiestenereeeenieeemeeeneeetemeneneneeeeenn 


Used Car Index 
s: The average used car prices, 
id ‘ken from the weekly Used 
ir “Gr Selling Prices chart, shows 


he following: 
High Low 
it June Average ...... 527 478 
‘t hily Average ...... 525 469 
Aug. Average ...... 528 449 
- “pt. Average ...... 515 441 
fT Oct. Average...... 492 425 


Y Nov. Average ...... 481 412 
e be. Average...... 462 399 
f lim. Average (’39) .*585 *%512 
: Feb. Average (’39) . 578 519 
. Mar, Average (’39) . 573 508 
) ‘pril Average (’39). 567 504 
_ MY Average (’39) . 576 510 
» ‘the Average (’39). 575 509 
, cy 0, 2008........ 571 505 
; lily 8, 1939.11 |||. 567 472 


I 1» Offering of higher - priced 
oe models lifts national aver- 


‘eee 
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sd 0 Uned Camm, a coventina donk . . Times Picayune; Philadelphia, Bulletin; Cin- 

an se ars, as advertised in local | P ee on ty oe . : Ch H 4 
pararcmce omer | Used Car Selling Prices | ii fu" ior, ctr. ee 
8 : ° ° A 1 Ss, ews; an rancisco 

fines, Sourneh  Aumesioon, "Sutaeenen (As Advertised, Week Ending July 8, 1939) Chronicle; Seattle Times. 

MAKE Boston N.Y. Phila. N. Orl’ns. Pittsb’g. Cin’ti. Detroit Chicago St.Louis Denver L.Ang. S.Fran. Seattle Nat. Av. 

Buick “40” ’389765-748/745-695| -  (675-635\795-735, - | - | = | «= |845-765|/875-740, - | - (783-720 
°37625- (495- | - (635-495|595-575|/595- | - 545- | = (|675-645\675- |725- |699- (660-558 






- |495-475/528-405/595- |598- 523-424 





°36]469-465, - | - |580-450/395-325, - | - |425- 














Buick “50-60” '384815- |695- |650- (675-550/865- | - | - (|845- | - | = (|800- | - j - (800-674 
si - | - | = (935-575; - - |565- | - | - | = (745-658) - | ~- (740-600 
"36 4495-485, - |495- (525-475) - 425- | - | = (565-495) l \520-470 

| | 





Chevrolet Master Deluxe °389535-525/565-485| -  |550-431/525- - |525- |545- - |645-585|715-565| - |669- (604-520 
37 J475-399/439-429| -  |450-385|439-375|445-415/447- |450-395| - |565-495|578-465, - | - —( 480-423 
°361340-295|295-249, -  |375-335/345- |325- |295- |345-295|345- —_ |465-445,448-340/485-395/455- [390-330 
Chrysler Six *$8]695-685|645- |645- |745-  |645-625|685- |649- (645-495, - |745-649\695- | - ~—*869- [720-630 
97 J547-495/479-365/495-  |595-475|545-475|525- | - |395- | - |645- —|565-545|695- | - (582-471 











96 )455-425, - | - (475-375) - | - | - | - | = [525- |395-  |595-_ | - ‘512-400 

Chrysler Eight 3gf795- | - | -  (725-675660- | - | - | - | - | - | = | = | = (760-670 
°974595-495539- | - (625-585, - | - | - (565-420; - | -  (645-625|825-  |595- (651-543 

| | -  |395-350495- | - | - | - | - | - (588-415) - | - (493-410 

De Soto "3g)625- | -  |575-545|645-625/639- | - | - | -  |695- _|725-695|695-595/775- | - ~—«|685-620 
97 9545-525/495-275|695- _ |465-395/475-395/545-299/425- _ |495-450/555-495|- —(|595-465|665-645/698- [566-437 

36] - | -  |375- |425-375|495- |325-229/345- |375-__ | —- | - —(|525-385|_- ~—|_—- (430-342 

Dodge 38 1695-645|595-475|595-565|685-595|625-595| - —_|565-435/565-535|625-545|/695-675|695-575|775- (745-647-580 
37 J575-395|495-345|495-395/575-495/525-425|525-345/445- — |495-375/495- _|575-565/685- |645-—_|585-535/561-440 

asin $6]395-315|395-295| -  |485-445|550-300|395-229|285-235|/335- _ |425-365/425-385/445-345/475-_|569-485|440-340 
Ford Standard 38 J495-445/445-399| -  |625-565/495-295|485-437, - |445-365, - | - (550-500, - [595-520-430 
$7 J425-325|395-275| -  |425-385|375-250|385-295|275- _|375-295/375-275| - —(|485-—|435-_—|525-495|420-320 











°36]315-245/319-195| - _ |345-275|295-195|295-245|249-245 |325-195|275-265| - _|380-250| - _|425-375|322-249 
Ford Deluxe °381595-405/497- | -  |535-485|550- |535-495/495- | - ~—«(495-485/645-575|675-575| - —_— [695-6 49/590-520 
°$9]378-325, _-  |895-345|475-440|399-295|295- _|284- _|379- |395- _|495-475|495-355| - |545-465|440-364 
7365297-265, - _|265-195|345-265|250- _|265-237\239-190|345- | - _|365-335/535-295| - | - (332-254 







eee ee Se le eee 


33, - (339-| - (465-410, - - | - | - | - | - (925- | - (645- 645-875 

136[275- 325-295, - (375-315) - -  |250- | - (945- | -  (865- | - | - (85a-084 

- - . - = - - - — [785-610 

Hudson Six 38] - —(495-—| ~—- ~—«(785-725) l l | | | | [785-610 
sy - iI - - (545-525; - . - _(523-_| - | - | - | - | - (545-525 


|440-385)289- 














| ee 
l ] | |395- 445-395 - [426-350 
! 
| 





7 ~ ~ - - - - > - - - 725- | - | = = |725-685 
Hudson Eight 38] | |725-685| | | | | 
*37p530- | = | = 625-575) - . - | - | - (645- | - | = j = (635-552 
"36 - | - - (425-365, - | -  (|395-350) - | - | = | = | = {410-360 
— ; . - ° - - - - ; = - 575-545|/595-550| - (|695- (604-564 
Hudson Terraplane 384625 | | |550-535| | l | | 
*37/465- (|215- | - |(450-375/385-295, -  |295- |495-365\395- (465- | - | - | = (443-310 


















= |285-235|/295-245 [275- __|295- 449-325|320-260 
LaSalle 738{965-895/865- | - (949-875, - | - | - (795- [| - | - (995- | - | - (968-860 
5371695-575|695-545| -  _|835-765|645- (675-645|595- _|675- \775-725|745-625,_ - | - (728-640 

\645- (560-430 



































Lincoln-Zephyr 


|670-558 
- |  - [517-420 

- | - (312-278 
- (115-695) - | - | - | - | - - _|945- (895- | - (760-660 
\694- (645- (607-474 
| - | -  |285-250/275- | - | - (825- | - +| +~- (345-295) - |  - (355-274 


Olds Six °381695-645}650- | - (|645- [695-645 . . [| - | - | - (165-645, - | -  |100-645 
°879547-495\435- |545- |475-445/495-489) |469-465 | \495- |575-495|685-469) \536-470 








Nash-LaFayette 


























: 1835-647 
ht , 
MSE "7565-500 545-__| _- _|675-895|525-_|__-_| S45— |= (645-595 /645-475) 





























[= 1650-575|195-625| - | - 1690-606 
jac Six ™ aaa eg a a 
Pontiac °37(565-495| _-  |485- _|585-475|475- | - (475-485-410, - |535-495|645-445, - /575- [554-483 

536]397-375 395-185/385- __|375-243/375-345, - 295- 315- |_- (495-359, - | - [404-303 






°381735-645|/645-615| - |695-640665- | = - 













| - | - | =  (%25-649/745-  |795- |  -  |124-650 

Fontiee 3745-475, - | - (465-365, - | - | - | - | +- | - +(545- | - | ~ (528-420 
ep - | - | -  (375-250365- | - | - | - | - +| ~- (445-365)  - | - (395-308 

Packard 120 38] - | -  |795- |695-675/888- | - |727- - | - | - | = (945- | - (842-732 
137[625-575/599-479/550- —|585-525/545-495,- —(|495- - _|565-545/800- |765-635, - | - (630-535 

*36[489-425,495-365| - |465-310495-325, -  |357- | ~+~- +~+»(465-425|  +- (595-445, - | - 1500-380 































Plymouth Deluxe °$8)589-549.519- _|555-525/675-645645-489495- | - _545-395/525- _ |645-625/635-510, 592-528 
* *379495-397) - ——|435-425/450-295'425-325.475-345| - —(410-395395-385| - (495-410) -  (595- (464-372 
*364395-355| - |325- _|350-225 365-300 395-285 278-240 345-295 -  |425-  |438-325|395- | - 1376-300 

Studebaker Dictator 38 |} = | = ({675-€65] - 7 - | - | = | = | =  |895- (765-445 






*87)545-475| - | = 550-365) - | - | - 475-4250 -SC 5-545] -  ~«| ~~ ~-~ ~+(534-452 


Ge ee OO 


—__  TTTTFfFf_ 196 | 425-2751. - 






















| 
*87[675-  |525- 575-375, - | - (550- | - |! - | = | +- /695- | - (650-484 
——_——*36]495- | - | -  (450-285'345- > |. « . | -« | © | « |. | = -———n 
Willys ee 8) ee 2 | le | os ls he 6} le ls ee 
139 9825-285 297-285 - 295-225 265-285-275 - 265- ‘295-285 - !295-225) - | - (297-261 
a bgios- | - | - = '225-185'229- - {| - - | - | = |45- | - (245- 1233-175 
SE ee 


National Average, All Makes, July 8, 1939—$567-$472 
National Average, All Makes, July 1, 1939—$571-$505 


Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 
tiesto by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 
rices have been compiled from published figures to establish the trend of the market and the resulting national index. 
P Where no prices are quoted, no car of make and model was offered during the period covered. 
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By Pete Wemhoff 


Invite 
Casting shadows: 


Morrow Krum’s nifty folder 
announcing Studebaker’s press 
preview. Cartoonishly illustrated 
with a motorist headed South 
Bend-way, sheet reads: “Please 
save Aug. 15 for South Bend— 
Morrow Krum.” 


Display 


General Motors Corp. will erect 
two huge neon signs atop its Lin- 
den (N. J.) assembly plant at 
cost of $9,000 to serve as high- 
way advertising for both com- 
pany and city. 


Each sign will be 39 feet long 
and 18 feet-nine inches tall. 
They will be placed diagonally 
across both ends of the admin- 
istration building, facing up and 
down State Highway Route 25, 
the principal cross-state artery, 
upon which the plant is situated. 


To be constructed by Federal 
Electric Co., Philadelphia, each 
sign will bear, in huge glass 
letters, among the largest yet at- 
tempted for neon electric display, 
the following inscription: “Lin- 
den Division, G. M., General Mo- 
tors, Buick, Pontiac, Oldsmobile,” 
The “G. M.” will be arranged in 
very large letters above the name 
“General Motors.” 


Named 


William B. Ricketts, of Chicago, 
active for many years in adver- 
tising and market research, joins 
the plans-merchandising depart- 
ment of N. W. Ayer & Son, Inc., 
at Philadelphia, in a research ca- 
pacity. 


Ricketts is at present manager 
of the market surveys division of 
Booz, Fry, Allen & Hamilton, Chi- 
cago. He’s a past president of the 
New York research council, and 
past director of the Taylor Society. 


Agency 

Roy S. Durstine, ex-prez of 
Batten, Barton, Durstine & Os- 
born, Inc., is establishing an ad 
agency in N. Y. to be called Roy 
S. Durstine, Inc., with offices at 
580 Fifth Ave. Associated with 








howe 315A 


ACCURATE 


PRODUCTION WITH 314% NI. 


Well known in production circles 
is the Davenport Machine Tool 
Co., Rochester, N. Y., manufac- 
turers of fine automatic screw 
machines. Davenport’s latest prod- 
uct is a five-spindle screw ma- 
chine for quantity production of 
small parts. Skillful machine de- 
sign, backed by high grade ma- 
terials have been responsible for 
excellent records of Davenport 
screw machines in the field of 
high production where great ac- 
curacy and trouble-free perform- 
ance are prime essentials. In cur- 
rent models, highly stressed parts 
such as spindles, cams and most 
gears are made from case hardened 
Nickel-molybdenum steel, or 342 
per cent Nickel steel. Certain other 
gears are made of oil-quenched 
and tempered 
Nickel-chromium 
steels. 


TH 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 








th Dimension 


The News of Automotive Advertising 
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him will be A. T. Gardiner, 
formerly with Newsweek and with 
Batten, Barton, Durstine & Os- 
born, and John Read _ Burr, 
formerly with Kenyon & Eck- 
hardt, Blackett, Sample & Hum- 
mert and the Blackman Co. 


Durstine has been serving dur- 
ing the last two months as a con- 
sultant to General Motors Over- 
seas, the New York Times and the 
National Broadcasting Co. He an- 
nounced that his work for these 
companies will continue, but will 
not interfere with any other ex- 
isting agency relationship. 


Account 


N. W. Ayer & Son will handle 
advertising for the Ferguson- 
Sherman Mfg. Corp., distributors 
of the new Ford farm tractor 
recently announced. 


Asst. 


This Week mag appoints Wil- 
liam I. Nichols assistant to the 
Editor-In-Chief, Mrs. Wm. Brown 
Meloney. 

Nichols’ career has run from 
newspaper correspondent to as- 
sistant dean at Harvard, political 
campaign manager, advertising 
executive, TVA official, and mag- 
azine editor. He has resigned as 
editor of Sunset mag to accept 
This Week post, effective July 17. 


ed 


Paul Garrett, GM’s public re- 
lations chief, was married to 
Mrs. Lillian Riggs, of London, 
at Chicago Thursday (20). Tak- 
ing trip through west. 


y 


New Commercial Car Registrations, 29 States for June, 1939-193&% 

















Use of Cars Reaches 


New Peak in Colo. 
DENVER. — Travel in the 
state as a whole has increased 
greatly during the past dozen 
years. according to a report just 
issued by the state motor fuel 
tax division. In 1926, there 
were 254,693 automobiles reg- 
istered in Colorado, paying tax 
on 106,765,733 gallons of gaso- 


line, and using on the average 
419.3 gallons of gas»line per car 
annually. 

Last year there were 384,045 


cars registered—about 4,500 
fewer than in 1937—paying 
taxes on an all-time high of 
187,943,93714 gallons of gaso- 
line, or an average of 562.63 
gallons per car during the year, 
which also was an all-time high 
for the state. 





New Periodical 


Discusses Plasties 


ARLINGTON, N. J.— Produc- 
tion of cast “Lucite” sheets and 
use of the material by bus manu- 
facturers is discussed in the first 
issue of an illustrated periodical, 
“Plastics Bulletin,” publication of 
which has been inaugurated here 
by the Plastics Department of E. 
I. du Pont de Nemours & Co. as a 
means of giving news of develop- 
ments in plastics and their appli- 
cations. 


“The lastest innovation, adding 
to the appointment of modern mo- 
tor coaches and contributing to the 
comfort of the passengers, is the 
use of ‘Lucite’ methyl methacry- 
late tubing in lighting fixtures,” 
the bulletin states. “One motor 
coach company has_ employed 
‘Lucite’ in new streamlined coaches 
designed for airline connection 
service, and another has also made 
use, in their modern buses, of the 
light-diffusing properties of this 
material in reducing glare, etc. 





THE NEW ASSEMBLY plant for Chrysler Corp. cars and trucks, recent im., 


tributors. 





opened in Mexico City, will assemble Chryler Corp. vehicles for Mexican iB 
a 
Owner Relations Division ‘% 


Established 


SOUTH BEND.—A new Owner 
Relations Division has been es- 
tablished by the Studebaker Corp. 
to develop and apply practical 
methods of facilitating interchange 
of ideas between the corporation 
and the users of its products. 


Charged with responsibility for 
studying the bases of owner satis- 
faction and extending them as 
widely as possible, this unique 
department will be under the 
general supervision of K. B. 
Elliott, vice-president. In direct 
charge of the Owner Relations Di- 
vision will be Joseph A. Martz, 
former marketing executive, who 
has done extensive work in fields 
related to contact with consumer 
needs and consumer activities. 


“Provision for more regular con- 
tact with owners is definitely in 
the interests of both the customer 
and the manufacturer,” Elliott 
said. “Studebaker has watched 
with satisfaction the growing vi- 
tality of the consumer movement 
in the United States and has es- 























by Studebaker 


tablished this new Owner Relas: oe 
tions Division as an additio * 
means of insuring practical ap, wt. $ 
plication of Studebaker policieaitst 
relating to the interests of ing 
dividual owners. 

“Studebaker has been guidin* at 
the design of its products for mang, i-< 
years now on the basis of regulay, an 
periodic investigations of car own™.,,* oe 
er reactions. Sales and servie%y-$- 
methods, as well as mechanicas: 7-F 
elements in design, have frequent $67 
ly been altered to bring them mors seat: 
closely in accord with the exes. te 
pressed desires of custome | 
Steadily increased public aCcephe, hi 
ance has resulted. 

“With the success of the nev, 
Champion model in the lowiue ¢ 
priced field, Studebaker is face,f0RD, 
with the most rapid expansion ford 
its owner group that has occurrétse—Cp 
anywhere in the automobile in*’. °P 
dustry in recent years. It is tian 
implement our policy of maintaine t $94 
ing close contact with as many in 
dividual owners as possible th 
this new division has been set up, ‘wonsc 
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, 100 YEARS ON RUBBER 
Ch baugh 


ys —— = 





THE ELGIN NATIONAL stock car road races were inaugurated in 
1910 by the Chicago Motor Club. Leading officials included, left to 
right, Chris Sinsabaugh, later chairman of the contest board pro- 
moting this classic; the late Fred J. Wagner, starter, who wared the 
checkered flag in the racing classics of the day, including the Vander- 
bilt Cup; and John G. De Long, clerk of the course. 


The late Fred Duesenberg really broke into the picture at 
Algonquin. Fred was the designer of the Mason, a two- 
cylinder job made at Mason City, Iowa. He came to Algonquin 
with his job and the Mason cleaned up in a big way. And 
later on, still with Fred engineering, the Mason went into 
racing and made a name for itself. In that field Lloyd Max- 
well, now a dignified old gentleman and one of the tops in 
the advertising agency of Roche-Williams & Cunnygham of 
Chicago, who have the Studebaker and Bendix accounts, struts 
his stuff nowadays as he brags that at Algonquin once he 
drove a. Staver-Chicago to victory in one of the class events. 

Class winners were all right for the run of the mill adver- 
tising but we had to have an outstanding winner, so we also 
had as the star feature the free-for-all. There was no formula 
in this and pure speed was the deciding factor. But that 
free-for-all was eventually to take most of the starch out of 
Algonquin. Along about 1910, I think it was, Henry Ford 
sent over Frank Kulick with what looked like a four-cylinder 
job. In the free-for-all the cars did not have to be stock. 
Kulick really had a six-cylinder engine under the hood, which 
was camouflaged so it looked like a four. Well, Kulick made 
monkeys out of his high-priced competitors and won in a 
romp. Next year, when we tried to get entries, no one would 
go in unless we barred the Ford. Of course that was im- 
possible but luckily for us Ford did not want to try to repeat, 
which gave Algonquin a new lease of life. We discarded the 
two hills and the township built a special hill for us right in 
the center of the village, up from the main road and in a 
field that was good for nothing else. But Kulick had taken 
all the oomph out of our classic and besides that hill climbing 
was easy for the class of 1912 or ’13 and we called it a day 


at Algonquin. 
Dealers Form Club 


Having blazed the way, the dealers found that others were 
willing to take over the job of promoting contests. There was 
the veteran Chicago Automobile Club, which enjoyed the 
unique distinction of being the one of the very few motor 
clubs in the country to have a club house and operate as an 
owners’ organization. And there sprung into being along about 
this time—which was in 1906—the Chicago Motor Club. 
Whereas the Chicago Automobile Club was an owners’ or- 
ganization, the Chicago Motor Club really was supported 
and sponsored by the dealers, although owners made up the 
bulk of the membership. The Chicago Motor Club. sprung 
into being because old Charley Root, then editor of Motor 
Age, thought the Automobile Club was snooty. This came 
about when the Glidden tour passed through Chicago and the 
CAC kept open house for the contestants. It had just taken 
over its magnificent new home in Plymouth Court and was 
putting on a lot of dog, if you get what | mean. Root, as 
a newspaper man had gone to the CAC to contact the tourists. 
At the door he was stopped by a blackamoor who demanded 
his credentials. Charley got highly indignant and walked away. 
He came back to Automobile Row and sent out a clarion call 
to the dealers to meet and form a club that represented the 
democracy of motoring. _ 

Somehow or other the idea clicked and the Chicago Motor 
Club came into being with something like six founder mem- 
bers. As I recall it, there were Norton H. Van Sicklen, 
Charley Root, Johnny Dryden, Dave Beecrott and your 
humble servant among the six. I can’t remember the other 
two. And most of us belonged to the Automobile Club also. 
But we were going to show the high-hatters on Plymouth 
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Court something and we did. We took over the CATA pro- 
motions and staged our own reliabilities and hill climbs. 

But the Chicago Automobile Club held its fire until it 
could see the whites of the enemy’s eyes. It prepared a coup 
based on the fact that while there was a Vanderbilt cup race 
in the east and many road racing classics on the West Coast, 
the middle west never had had a road race. Ira M. Cobe— 
and he was a mightly good sport, a wealthy enthusiast—was 
president of the CAC. He put up the Cobe trophy for a 
middle-west road race. Jack Banta, Locomobile’ branch 
manager, was made chairman of the road race committee. 
Gunther was on it and so were Beecroft and I. Harold 
Wheeler of Crown Point, a non-resident member, was an- 
other because he had found at Crown Point an ideal road 
race course. By the way, a couple of years ago I met Harold's 
son, who now is one of Indiana’s highway commissioners. 

Well, we put on the Crown Point road races in 1909. We 
figured that because it was a novelty we could make big money 
out of it and we spent our jack like drunken sailors, building 
magnificent grandstands at Crown Point, figuring of course 
that everyone would want to watch the race from said stands 
at the tape. But the course was something like 20 miles in 
length and the thrifty ones decided they could see the race 
better around the circuit and it wouldn’t cost them anything. 
And that’s where most of the vast crowds camped out. When 
the auditor got through the Chicago Automobile Club was 
something like $25,000 in the red. Which wound up the CAC 
on road racing promotion for the time being. 


Chevrolet Wins Cup 


The Cobe cup was won by Louis Chevrolet in a four- 
cylinder Buick, who had-to run the last half of the race on 
three-cylinders. This was the time when Bill Pickens or- 
ganized the Buick racing team for W. C. Durant. Besides 
Chevrolet, he had Lewis Strang and Bob Burman, and it 
proved a winning combination for Durant. Bill spent some- 
thing like $100,000 on the team in 1909 and it is my humble 
opinion that it was Buick’s racing successes that year that so 
firmly established Buick in the automobile industry. 

In addition to the Cobe cup main event there was a race 
for light cars and in this the Chalmers’ Blue Birds swept the 
boards. Harry Bill managed the team and the victory, as in 
the case of Buick, made Chalmers, for the Blue Bird was 
Hugh Chalmers’ sensational $1500 job and it needed only the 
impetus of such a win to set him up in business. It always 
has been my belief that if Chalmers had only stuck to this 
Blue Bird type of light car and refined it as he went along 
that he instead of Ford might have been the big mass-produc- 
tion manufacturer of the industry. But ambitious Hugh 
wanted to build the type of car—the big one—that he himself 
would like to ride in so—he kept going up in the price brackets 
until he got in a field where there was real competition. He 
missed his street car. 

And I think of Chalmers’ funeral a few years back after he 
had passed out of the industry. In front of the church was 
a long wheel-based hearse awaiting—Chalmers took his last 
ride in the big car he always had wanted to build! 

The Crown Point road race was a major event for me in my 
newspaper work and I hated to see it go by the boards—it 
meant a loss of linage. So when Frank B. Wood, of Elgin, 
a member of the Chicago Automobile Club as well as the 
Motor Club, told me he had discovered an ideal road race 
course just outside of Elgin, I was interested. The Automo- 
bile Club was still blowing on its burned fingers, so I got the 
idea of having another fling at road racing. Wood was right 
—it was an ideal course, a triangle just outside of Elgin. How 
to finance it was something else again. So we got the bright 
idea of a cooperative promotion, bringing into it the farmers 
owning the land alongside the course. We set up the Elgin 
Road Racing Assn., made up of Elginites, who made the 
deal with the farmers who were to get half on each spectators’ 
ticket when said spectator saw the race from a farmer’s land. 
And we had the grandstand for the big money. 





Editor’s Note: This is the twenty-ninth instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will appear 
in succeeding issues of Automotive News. 





FIRST MIDDLEWEST road race was run at Crown Point, Ind.. in 
1909 for the Cobe trophy. Louis Chevrolet in a Buick won it. Picture 
shows the Chicago Automobile Club committee which discovered the 
course. Left to right, Joseph F. Gunther, Chris Sinsabaugh and 
Harold Wheeler in the tonneau of an Apperson. 
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Steel Operations ]_ 
Continue Gains » 
Despite Motors— 


_ YOUNGSTOWN, O.—Steel mak-,, picy 
ing is well on the way back io d 
full recovery from the holiday” j 
decline, rising 8% points to 508° thoug 
percent the past week. Pott 
Last week’s level was four’ ys a 
points below the pre-holiday aver=’.*g. 
age but it was well above 32 pers’. an 
cent recorded a year ago and P@s Fisher 
covery of the entire holiday losg ster t 
a he end of the month was pres went 
icted. 
Delay in preparatory work oss 
1940 automobile models, becau . 
of the strike against General Mow 
tors of tool, die and maintenance”™ . 
men, has caused parts manuface“ a 
turers in the district to hold ncelf 
orders. Early settlement of t bimse 
strike is expected to see heavy™® | 
buying by mid-August. a ha 
Farm equipment manufacturerg”™ n 
in the Chicago area are expect ned 
to give stronger support to stegf’ Pon 
demand, since they have resumed 
production after shutdowns ree! oat 
cently. pe a. 
Higher schedules were the rule ” 8 
for several districts the past week, 
including the greater Youngsto 
area, and prospects are favorable after 
for complete recovery soon. In the charge 
last 10 days steel buying has maslt seen 
terially improved and in some ingut the 


stances exceeded June weekly and 
average. Miscellaneous buyingculd & 
predominates such gains. ods start 

, the er 


Bantam July Sales (tite 


176% Above 193% ‘ta 


BUTLER, Pa.—Bantam car saleg®’ ," 
for the first 20 days in July we > i 
greater than sales for the entir¢ ss 
month of June, according to D. 5 r 
Brady, sales manager, of the himse 
American Bantam Car Co. eb 
Brady also noted that sales ta’ J 
date in July 1939 are up 176%9™Y, < 


over sales in July 1938. rs of tl 
Snowberger Appointed HIS L 


Willys Works Managers,” 

TOLEDO.—John E. Snowbergefg.g w 
who has been an employe of; of th; 
Willys-Overland for the past 19, who 
years, last week 
was appointed 
works manager 
at the factory by 
Joseph W. Frazer, 
president of the 
Willys - Overland 
Motors, Inc. 

Snowberger 
joined Willys- 
Overland in 1920 
in charge of the ' 
tool and die de- ‘ 
sign department. Snowberger 





: ith 
ing department and research de- ody: 
qcurer 


was promoted to the position o retor, 


assistant master mechanic. His. 

first automobile job was with, = 
General Motors in the tool and, “ 
equipment division in 1918 and‘? °° 
he came directly from this job to* Pe 





. Was s¢ 
Willys-Overland. ater th 
. sai ad che: 

Murray Corp. Diversifies «© spe 


® ® gurate 
Line with New Stoker?” a 


DETROIT. — Announcement ofpract;, 
the entry of the Murray Corp. of, jt w 
America into the manufacture and ¢eaq,_ 
sale of a diversified line of prod=.s ryn 
ucts was made here last week by ——— 
C. W. Avery, president. The an- 
nouncement was made at a press 
preview where the first of the ’ 
company’s new line of products—4 
an automatic electric stoker 0 
radically new design — made its 
formal debut. 

“While the manufacture of auto- 










for motorcar manufacturers has 
been almost the sole concern of 
the Murray Corp. throughout its 
30-year history, diversification of 
activities has been under con- 


| sideration for several years,” said 


Avery. It was stated that the cor- 
poration contemplates no imme- 
diate addition to its present plant 
facilities. | 
——____————_ °eran 

“A Word in Edgewise”’, a regular fea the be 
ture by George M. Slocum, offers a “oole, 


' unique viewpoint from the motor world. Wy reg 





——_—__.. 


» Sparks 


tor 


1 mak-,, picycles from Tom were 
ack to” = drive. Carl Fisher was 
oliday’ ) teach these novices. 
lo 505° though, he attracted the at- 
“on of Hay and he was given 
four, 45 a bicycle salesman. In 
' aVeraa” & Willets became manu- 
2 pers. and built Outing bicycles 
NG res richer continued with them. 
Y los ter two years he cut loose 
S pres vent in for himself, setting 
te firm of Fisher, Ribble & 
TK Oflens, selling low priced bi- 
ecau 
1 Mox ng came the horseless car- 
nance and the early automobile. 
lufac# came speed conscious. He 
_ himself one of the first Orient 
3 wes, powered with a tiny 
heave. and started to race it. Hay 
e his manager when he 
turerS,4 on his racing career. Hay 
ect a good manager and one of 
stedh st engagements he made for 
umed, was for an exhibition at 
S T@%metown, Ind., for which Carl 
» rule” get $300. 
x % 
week, cee 
stowniHEN FISHER got home Tom 
rable after his cut on the $300 but 
In the charge confessed he had lost 
; maslt seemed he had got cocky 
1e insut the speed of his motor tri- 
eeklyle and had wagered the $300 
uy ingsuld give a running horse 100 
-ds start in a mile and beat it, 
:the engine noise was so loud 
iterrifying the horse got scared 
CS |; bolted. It wasn’t speed that 
‘ for him—it was terror. In 
3g Carl made himself some 
ont “ney in a racing way with a 
= an Indiana-built car. 


ntire"! later on got an air-cooled 

Di himself as a speed merchant— 
temporary of Barney Oldfield, 

2s tos Chevrolet, Webb Jay, 

76. %nny Johnson and Earl Kiser, 
ts of the era. 


ier and made quite a name 


* 


| THIS LED him into the auto- 
eplle industry, and formation of 
. ? Prest-O-Lite company fol- 
BCE ned. With the dough he made 
tof this, along with Jim Alli- 
19, who was his partner, he had 
‘hance to put into execution the 
itof his big ideas—the Indian- 
is speedway. Fisher had been 
of the American team in the 
on Bennett cup race in Ire- 
and the stinging defeat ad- 
istered to the Americans con- 
him that what this coun- 
heeded was a speedway similar 
England’s Brooklands track 
manufacturers and drivers 
ad prepare their cars for rac- 
$ 


So he was one of four to put 
ser. the Indianapolis speedway. 
de-‘h him were his partner, Jim 
agolson, Frank H. Wheeler, manu- 
ogurer of the Schedbler car- 
Hig“*tor, and A. C. Newby, presi- 
7itht Of the National Motor Ve- 
nd‘@ Co., all Indianapolis citizens. 
and“Y bought the present site of 
. to* Speedway for a song because 
was so far out from the city’s 

iter that taxes were low and 

ad cheap. Out of this deal came 

} 6 speedway, which was_ in- 
er ®wated in 1909, surfaced with | 
of adam. The macadam proved | 
bh Practical for racing pecpeens | 
42 it was torn up and brick used 
n@ stead. The first 500-mile race | 
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Farm Products Demand 
Shows An Improvement 






Chris 
Sinsabaugh 





has been the world’s great motor- 
ing classic. Now all four of the 
original owners of the track are 
dead. 


* * 


FOLLOWED in later years the 
Fisher brain child, the Lincoln 
Highway and its sister trail, the 
Dixie, the promotion of which re- 
quired the master brain and 
leadership of a Fisher and which 
now are monuments to the initia- 
tive of the man who died the 
other day in a Florida hospital— 
his contributions to the automo- 
bile industry. 

* * * 


JUST TALKING out loud, 
George Walker, who designed the 
present Nash bodies, sees the pos- 
sibilities of plastics for him and 
his fellow stylists, claiming that 
the use of a transparent plastic in 
the automobile windshiefd, rather 
than glass, is being given con- 
sideration. He says the plastic 
windshield will be easier to 
handle and shape to the new 
aerodynamic automobile design 
than has been glass and far safer. 
Too, there is a_ possibility of 
— fenders made of plas- 
ic. 

* 


* 


THE END of the 1939 model 
year highway is in sight, which 
makes it more astonishing that 
here in the middle of July it was 
possible for Ralph Knight, Stude- 
baker distributor in the Detroit 
area, to sfage a driveaway of 121 
new cars the other day. And to 
bring to his luncheon 125 dealers 
and their salesmen. Of course, he 
baited his trap—with tickets for 
the Detroit-New York baseball 
game. 


New AAA Chart 
Includes Driving 


Times for Trips 


WASHINGTON.—A new mile- 
age chart, just issued by the 
American Automobile Assn., shows 
average driving times as well as 
distances between cities through- 
out the U. S. 

“This new departure in prepar- 
ing our mileage chart,” the AAA 
said, “reflects a changed attitude 
on the part of the traveling pub- 
lic. Not so many years ago, the 
average motorist, when consider- 
ing a vacation objective, asked, 
‘How far away is it?’ Today, he 
asks, ‘How long will it take me to 
get there’?” 

The AAA at the same time an- 
nounced publication of a pamphlet 
setting forth costs involved in 
automobile operation and average 
expenses of a motor vacation trip. 
Pointing out that one of the most 
frequent queries received by mo- 
tor clubs involves car operation 
costs, the booklet declares that 
motorists are inclined to over- 
estimate their out-of-pocket trans- 
portation costs. 





Westcott Heads Sales 


DETROIT.—B. W. Westcott, recently 
vice-president of the Zenith Carbur- 
etor Co., has been appointed sales 
manager of the Holley Carburetor Co., 


—————— 


bee run in 1911 and since then’ according to Earl Holley, president. 
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Picture shows him 
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drivers, con- 
Kiser and others back 
behind the wheel of the 
d in which Fisher broke 


Thread vs. Pants 

DETROIT. — During this year 
the Packard Motor Car Co. in the 
body factory of its Detroit plant 
will use more than 4,000 miles of 
thread, according to body engi- 
neers of the company. 

An engineer, with a penchant 
for odd calculations in his spare 
time at home, determined that 
this thread, used in sewing up- 
holstery of Packard cars, would 
be sufficient to sew suspender 
buttons on two pairs of pants for 
every man in the United States. 


Penna. Dealers 
Warned of ‘Oil 


Trade’ Practice 


HARRISBURG, Pa.—(UTPS) .— 
“It has recently been brought to 
our attention that some of our 
dealer members, in their efforts to 
increase the sale of automobiles, 
have offered to sell new cars for a 
cash consideration of approxi- 
mately 50 percent of the selling 
price, and have agreed to take 
merchandise, such as oil, etc., as 
payment for the balance,” Claude 
S. Klugh, manager of the Penn- 
sylvania Automotive Assn., said 
last week in a warning against 
such practices. 

“In our opinion, this is a very 
poor business practice,” Klugh 
said. “If, however, dealers can use 
the merchandise offered, and make 
a legitimate profit on the sale, the 
least they can do is to be sure 
they receive the full consideration 
before they part with title or 
possession of the automobile. If 
dealers deliver the car on a cash 
payment and do not take a lease 
or conditional sale agreement for 
the unpaid balance, they are 
practically selling the car on open 
account; therefore, they should 
obtain a satisfactory financial and 
credit rating of the customer be- 
fore closing the deal. 

“There are too many instances 
where prospective buyers are un- 
scrupulous and even _ dishonest, 
and others, where even though 
their intentions may be good, it is 
beyond their power to fulfill the 
obligations which they have un- 
dertaken. 

“We cannot impress too stronyzly 
upon our members that they 
should not deviate from the well- 
established principles for selling 
merchandise.” 


Average Gasoline Price 
Up Slightly in July 
WASHINGTON. — Motorists 
throughout the United States on 
July 1 found motor fuel available 
at an average retail price of 13.40 
cents per gallon, an authoritative 
survey shows. The July 1 price 
compares with the June 1 national 
average of 13.22 cents; the July 1, 
1938, national average of 14.16 
cents, and the July 1, 1929, figure 
of 18.52 cents. 


Federal, state and local taxes, 
averaging 5.46 cents, increased the 
cost of gasoline to the consumer 
to 18.86 cents on July 1, 1939, as 
against 18.66 cents on June 1, 1939; 
a national average of 19.60 cents 
on July 1, 1938, and a figure of 
22.12 cents on July 1, 1929. 





Special to Automotive News 

WASHINGTON. — Improvement 
during late May and June in gen- 
eral economic conditions affecting 
the consumer demand for farm 
products, was reported this week 
by the U. S. bureau of agricul- 
tural economics. 

Industrial production recovered 
sharply from the low reached in 
April and early May, and some 
additional improvement during 
the remainder of the year is said 
to be indicated by conditions in 
the important industries, “but the 
changes in business activity and 
zonsumer purchasing power prob- 
ably will not be great enough to 
warrant any change in the outlook 
for relatively stable domestic de- 
mand conditions during 1939,” the 
bureau said. 

“Industrial production and gen- 
eral economic conditions in 
foreign countries which are im- 
portant markets for our farm 
products have shown further im- 
provement, mainly as a result of 
expenditures for war materials, 
but this has not yet been re- 
flected in any important increase 
in foreign demand for United 
States farm products,” the bureau 
said. “Despite the improved busi- 
ness conditions in recent weeks, 
definite evidence of a general 
strengthening of commodity prices 
still is lacking, although the de- 
cline which has been in evidence 
since March appears to have been 
halted. 

“Wholesale prices of farm prod- 


Ala. Legislature 
To Study Truck 


License Boost 


MONTGOMERY, Ala.—The joint 
recess finance and taxation com- 
mittee of the Alabama legislature 
this week will be asked to put its 
okay on a bill which would 
abolish the ad valorem tax on 
automobiles and offset this loss in 
revenue by boosting the license on 
trucks. 

The measure would cut the total 
cost of automobile tags on “good” 
passenger automobiles by 30 to 35 
percent. The reduction on used 
cars would be smaller. By “good” 
cars is meant those carrying the 
maximum or near-maximum ad 
valorem tax. 

The measure is being actively 
supported by the Alabama Auto- 
mobile Dealers’ Assn., which con- 
tends that automobiles already are 
overtaxed in Alabama. There are 
approximately 230,000 automo- 
biles in Alabama today and ap- 
proximately 60,000 trucks. 

Under the bill, the truck tag 
would be sold on the basis of the 
truck’s weight, not on the manu- 
facturer’s rating on whether the 
truck was a one or two or three- 
ton vehicle. Truckers have indi- 
cated their willingness to “go 
along with” the bill. 


New Folder Issued 


NEW YORK.—Basic information on 
mechanical  corrosion-resistant and 
other properties of rolled _ nickel, 
Monel, and other high nickel alloys, 
is available in a new folder published 
by the International Nickel Company, 

c. 





Motor Death Rate Takes 
Sharp Decline in 1938 


Special to Automotive News 


WASHINGTON. — The national 


motor vehicle accident death rate | 


for last year declined sharply 
compared with 1937, preliminary 
tabulations of the U. S. census 
bureau show. 
in 1938 was 24.9 deaths per 100,- 
000 estimated population, com- 
pared with 30.7 in 1937 and 29.7 
for 1936. 


A total of 32,428 deaths resulted 


from motor vehicle accidents in| 


1938. This figure represents a 
drop of 7,215 from the record- 
breaking total of 39,643 deaths re- 
ported for 1937. 


Nevada had the highest motor 





vehicle death rate last year with 


|} a rate of 65.3. Rhode Island’s rate 


of 12.2 was the lowest in the na- 
tion. Reductions of death rates in 
1938 compared with 1937 were re- 
ported by all but two states. 


The national rate | 50Uth Dakota and Utah registered 


| increases. 


Wyoming, Michigan, New Mex- 


|ico and Delaware reported the 


greatest reductions in motor ve- 


| hicle fatalities. 


The highest 1938 death rates 
were reported by Nevada, Ari- 
zona, California and Florida. The 


| States registering the lowest rates 


in 1938 were Rhode Island, Ar- 
kansas, Massachusetts and North 
Dakota. 





19 





ucts are the lowest since June, 
1934. The ratio of prices received 
to prices paid by farmers in June 
also was 74 percent of the pre- 
war level, one point below the 
May ratio, reflecting a slight de- 
cline in prices received and slight- 
ly higher prices paid by farmers 
tor commodities. 

“Farmers’ income from market- 
ings declined more than season- 
ally from May to June, and con- 
tinued below the level of May, 
1938. However, with at least stable 
demand for farm products in pros- 
pect, and with marketings of 
wheat, cotton and tobacco ex- 
pected to increase more than sea- 
sonally from the unusually low 
levels of recent months, income 
from marketings in the next few 
months should make at least the 
usual seasonal increase.” 





Denver Survey 
To Determine 
Street System 


DENVER.—An “origin and des- 
tination” study of traffic, the first 
to be made in the west, got under 
way in the metropolitan area sur- 
rounding Denver this week by the 
statewide highway planning sur- 
vey, under the joint sponsorship 
of the United States bureau of 
public roads and the state high- 
way department. 

Highway officials said the sur- 
vey was felt necessary because of 
unnecessary congestion on main 
streets in Denver, while other 
streets, which could be used, have 
only small amount of travel. 

All vehicles leaving the met- 
ropolitan area surrounding the 
city will be contacted at various 
stations. Drivers will be questioned 
as to the origin of their trips 
whether they would be interested 
in avoiding certain congested 
business and residential sections. 
Information also will be collected 
concerning the exact sections of 
the city in which traffic originates 
and terminates, the purpose of 
trips and various other facts. 

Results of the survey will be 
used by state highway officials in 
devising a master plan for arterial 
— development within the 
city. 


Tolls Held Insufficient 


For U. S. Superhighways 

WASHINGTON. — Tolls alone 
would not be sufficient to pay for 
a proposed system of superhigh- 
ways, it was pointed out by 
Thomas H. MacDonald, chief of 
the U. S. bureau of public roads, 
in testifying last week before the 
Senate banking and currency com- 
mittee. 

However, MacDonald said, the 
government could pay for such a 
project out of profits from in- 
creased land values. The govern- 
ment, he said, could sell or rent 
land along the new roads, and 
thus “could finance a set of super- 
highways by profiting on land 
values increased by them.” 














Since I Started in 1934!” 


SAYS CLAUDE HOLLEY, HOLLEY MOTOR CO., 
DODGE-PLYMOUTH DEALER, TYLER, TEXAS 


ERE is the remarkable success story of 

Holley Motor Co.—a story that serves to 
emphasize the successes Dodge- Plymouth 
dealers from coast to coast are enjoying! 

On March 5, 1934, Claude Holley switched to 
Dodge and Plymouth. Since then...in a little 
over 5 years’ time...the Holley Motor Co. has 
sold 2,585 Dodge and Plymouth cars and Dodge 
trucks—for a total retail value of $2,534,620. 
And, on June 16, 1939, Claude Holley cele- 
brated the official opening of his magnifi- 
cent new Dodge and Plymouth headquarters 













are two used vehicle parks in connection. 


“HERE IS WHERE WE STARTED WITH DODGE AND 


In the spring of 1934, Claude 
Holley started as a new Dodge- 
Plymouth dealer in this building 
at North Broadway, Tyler, Texas. —_— — 
Since then—in a period of a ; 
little over five years—his busi- 
ness has progressed to such a 
volume that he built the recently 
completed new headquarters 
shown above. 


“HERE IS HOW WE LOOK TODAY!”’ Magnificent new Dodge-Plymouth headquarters of 
Holley Motor Co., at 236 South Broadway, Tyler, Texas. On a 224-ft. by 255-ft. lot—this building 
is one of the finest and most efficient of its kind in the country. It has a total floor space of approxi- 
mately 40,000 square feet. Service department alone occupies 45,000 square feet. In addition, there 


---one of the largest businesses in East Texas! 
Mr. Holley says: “It’s easy to see why any 
good merchant can ‘go to town’ with this Triple- 
Profit Dealership! Look at the merchandise we 
have—the finest combination of fast-selling prod- 
ucts in the industry! And look at the way Dodge- 
Plymouth dealers and the factory work together 
—real ‘partners’ in the business! I have always 
found the factory a real business ally! The best 
way I can tell you what I think about this 
set-up is to say...“Look what this Triple- 
Profit Dealership has done for me!’’’ 





PLYMOUTH IN 1934!” 
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NEW DODGE LUXURY 


LINER—Bigger, finer, and 
with more new advancements 
than have ever been built into 
any new Dodge model—in- 
cluding handy new gearshift 
at the steering wheel...new 
headlamps for safer night 
driving!... New invisible lug- 
gage compartment...and many 
more! Yet this bigger, finer 
Dodgeis pricedevenlowerthan 
last year’s Dodge—just a few 
dollars more than a small car! 


NEW DODGE TRUCKS. Produced 


in the giant new Dodge truck plant. Dodge 
offers seven dependable engines—each en- 
gine just the right size for most economi- 
cal operation of the truck in which it is 
installed. Springs and axle shafts are of 
super-tough Amola Steel to cut repair 
costs! Cabs, bodies, fenders, hood, etc., are 
100% rustproofed to protect the finish and 
increase trade-in value! Complete line of 
V2 to 3-ton models— priced with the lowest. 


“LOOK WHAT THIS TRIPLE-PROFIT 
DEALERSHIP HAS DONE FOR ME..... 


CLAUDE HOLLEY— 37-year-old Tyler, Texas, Dodge-Plymouth 
dealer. Since joining Dodge and Plymouth—Mr. Holley has built one 
of the largest companies in East Texas. 


(Below)—OPENING-DAY CELEBRATION in the showroom of 
Holley Motor Co. Back wall is of East Texas Gum in natural finish. 
Ceiling is soundproof. This ultra-modern display room permits a 
clear view of the merchandise from the street. 
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NEW PLYMOUTH. Of the three 


leading low-priced cars, Plymouth 
is the biggest, inside and out! Plym- 
outh is 5 inches longer than one— 
6 inches longer than the other. 
Plymouth’s big ‘‘L-head” engine has 
full power and economy, both. Two 
brilliant new models—“Roadking” 
and “De Luxe” — “So Beautiful 
You Can Hardly Believe It’s a Low- 
Priced Car!” 
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